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NATIONAL ASSOCIATION OF LIFE UNDERWRITERS 


Annual Convention Begins at Kansas City 


|SpectAL DIsPpATCH FROM 


BONG ANSAS CITY, MO., September 2y.—Il*rank 

mM Jones, of Indianapolis, will be the next 
President of the National 
Life Underwriters, if the recommendation 
of the nominating committee is followed out. 


Association of 





The committee held a meeting late tonight 
and reached a decision after a protracted 
conference, other candidates selected being Paul F. Clark, of 
Boston; Don Sterling, of Dallas, and Charles Scott, of Kansas 
City, for vice-presidents, and Charles A. Foehl, of New York, 
for treasurer. 

The executive committee, which held an all-day session ves- 
terday, finally decided upon Philadelphia as the next meeting 
place. Detroit fought hard to gain the honor, but yielded 
gracefully. Dallas, Texas, has a large delegation present 
which is working hard to secure backing for a decision in 
favor of that city in 1927. The writer has been informed that 
avery strong invitation will be extended at the proper time. 

Delegates arrived all through the day yesterday, and by the 
time the morning trains were in today, something over one 
thousand had registered. The attendance will apparently not 
come up to that at the Los Angeles meeting last year. There 
is a noticeable scarcity of Easterners, and that. together with 
the heat, seems to have somewhat deadened the usually lively 
atmosphere which prevails at the annual foregathering of the 
life insurance agents. 

The executive committee was in session all day yesterday 
listening to routine reports of officers and committees. Presi- 
dent Clege’s report was highly commended as showing re- 
markable progress during the past year. The report of the 
reasurer showed the financial condition of the: association to 
be unusually good, all outstanding: habilities having been hqui 
dated and a capital fund -having accumnilated amounting to ten 





A STAFF CORRESPONDENT] 


thousand dollars. Robert L. Jones reported, however, that a 
way must be found to meet the expenses of the assistant to 
the president if the good experience of the past year is to be 
maintained. 

The report and recommendations of William A. Searle con- 
tained many interesting features. During the past year he has 
attended seventy-seven executive committee meetings of local 
associations in seventy-five cities; he has attended sixty-eight 
association meetings and has visited four colleges, at all of 
which he succeeded in obtaining recognition of life insurance 
in the curriculum. As a result of these visits he recommended 
wider participation of membership in meetings, more busi- 
ness-like attitude and procedure, larger vision and more ambi- 
tion for local associations, less apathy and satisfaction with 
present accomplishments, closer contact with national associa- 
tion, more adequate financing of local associations, better plan- 
ning of work and some budgetary control of finances. Mr. 
Searle spoke of the success of certain syndicated articles on 
life insurance which have appeared in New York and else- 
where, and recommended that the matter be looked into with 
a view to increasing the work. 

The publications committee, headed by F. J. Clark, of Balti- 
more, made a satisfactory report, which was said to have been 
accepted as final. 

The local committees on entertainment have provided well. 
A get-together dance last evening was crowded to capacity 
with several hundred couples on the floor enjoying everything 
but the heat. —A large number of delegates adjourned to the 
various golf clubs this afternoon. A tournament will be held 
tomorrow afternoon for the benefit of the delegates. This 


evening: a reception and dance will be held at the offices of the 
Kansas City Life Insurance Company, under the auspices of 
that and three other local companies. 
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CASUALTY AND SURETY MEN CONVENE 


Joint Sessions at French Lick Springs-Stirring Address Made by | 
Hon. J. A. O. Preus 


[SeeciAL DiIsPATCH FROM 


RENCH LICK SPRINGS, IND., September 29.—The 
joint convention of the International Association of 
~ Casualty and Surety Underwriters and the National 


Association of Casualty and Surety .\gents opened at the 
French Lick Springs Hotel here this morning with about two 
hundred members in attendance. F. [lighlands Burns, 
Maryland Casualty Company and president of the 
Underwriters’ occupied the chair, Dorr C. 
secretary and treasurer of the Agents’ .\ssociation, act- 


President Burns will prob- 


presi- 
dent of the 
.\ssociation, with 
Price, 
ing as secretary for the gathering. 
ably be again offered the post he now holds in his association. 
of this Hon. 


former 


the speakers morning - was 


eR 


()n 
oe 
former 
sota, who made a stirring 
ligations Peculiar to Insurance 


program 
Governor and 
of Munne- 
“Ob- 
Mr. 


Preus described the necessity which exists for 


Preus, 
Insurance Commissioner 
address on 


Agents.” 


having the insurance agent realize the unique 
position which is his by reason of the fact that 
he represents the company and the client at 
the same time. Agents dealing with work- 
men’s compensation insurance are a part of 
as well as of the insti- 


and 


commercial industry, 
tution of insurance, 
should he men of 
reasonably high commission for the 
do. After stating that he was opposed to the 
principle of compulsory insurance, Mr. Preus F. 
stated that the possession of private property 

and the right to administer that property was the basis of 
On the subject of State intereference with 
the insurance business the speaker said: “Your obligation, as 
agents, ty see to it that the various states do not make 
themselves more ridiculous than the now are with regard to 


said the speaker, 


sound character, earning a 


work they 


HIGHL 


good government. 
is 


interfering legislation.” 

The former Minnesota Governor urged the need for multiple 
line coverage as written by a single company, and said that 
this might be the answer to many of the problems of the 


business. Warning agents against condemning representa- 
tives of other companies than their own, Mr. Preus said: 


“Don’t tear some one else down to build yourself up.” On 
motion of \ Duncan Reid, president of the Globe Tndemnity 
Company, the speaker received a rising vote of thanks at the 
conclusion of his remarks. 

H. H. Aylesworth, managing director of the National Elec- 
tric Light Association, followed the former Governor on the 
list of speakers, and dealt with the topic. “.\m T My Brother’s 
Keeper? He pointed out the similarity between the legislative 
problems of the insurance business and those of the lighting 
industry and decried the tendency toward state funds and gov- 
“IT helieve it is the duty of 


saying : 


ernmental interference, 





ANDS 
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Thursday : 


the electric light companies to take their insurance from your | 


insurance organizations, and not from themselves and no 
from the state.” Instancing the legitimate cost of distribution, 
hoth in the insurance business and in his own industry, Mr, 
Aylesworth said: 
fruit for nothing, but the railroad fare is fifty-seven dollars.” 

The sessions were begun by the address of President F 
Highlands Burns, who stated the necessity for continuing the 
work of the association and stressed the need for cooperation 
company executives themselves, 
state officials. 


“You can go to Florida and get a grape. 


between agents and companies, 
and the insurance and 
Mr. 


business Continuing, 
Burns said: 

“1. ‘The essential functions of the Interna- 
tional .\ssociation of Casualty & Surety Under- 
writers have not been supplanted or usurped 
by the creation of other stack and casualty and 
surety insurance company organizations, 

“>. The .\ssociation is an important factor 
as between the companies in the consideration 
of subjects of common interest to all lines of 
casualty and surety insurance and to all com- 
pany members ; 
developed much to the advantage of the mem- 
Such subjects are taxes, special deposits, 
amity and comity between com- 


bers. 

agency laws. 
ponies, relations between insurance companies 
and insurance officials 
financial statements, capital and surplus and re- 


resident laws, 


and 


BURNS 


serve requirements, agency 


“twisting” agents, rebates, etc. 

“3. The association is an important factor as between the 
companies in the culitvation of better business relations through 
the contact of company officials and managers made possible bi 
these annual conventions, which are “clearing houses” for 
opinions relative to the good government of the business. 

“4. The association is an important factor as between con- 
panies and securing uniformity of action as regards important 
legislative and departmental issues. 

“s. The association is an important factor as between the 


companies and the state officials and state official bodies throug) 


the opportunity that it has of crystallizing the thought of the | 


and it is a factor that may be | 





commissioners, | 





business with respect to pending legislation and ruling of vatt | 


ous state departments: and when the consensus of opinion § 
thus ascertained appropriate action can be taken to effect that 
purpose through our specialized bureaus designed to cover al 
such special subjects. 

%, 
the companies and the general public through the opportunity 
presented of expressing the consensus of opinion of our business} 
to bureaus and organizations in other branches of the instirant| 

(Continued on page 27) 


The association may he an important factor as between 
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UNDERWRITERS AS PUBLISHERS 
HE SPECTATOR is gratified to 
note that, following its agitation, 
during several years past, in opposition 
to the course followed by the National 
Underwriters and 








Association of Life 
other insurance organizations in entering 
the publishing and book-selling business 
for profit, other insurance journals have 
joined in protesting against this invasion 
of the field covered so well by the regular 
publishers, and have recently printed sev- 
eral logical and forecful articles criticis- 
ing the evil referred to. 

One of these journals recently men- 
tioned the Princeton University case, 
which was commented upon last year in 
several issues of THE SPECTATOR, as an 
instance where the National Association 
and its members objected to any plan 
whereby any other than regular life in- 
surance agents should be permitted to 
solicit for life insurance. At that time 
THE SPECTATOR brought down upon its 
head the sharp criticism of the clique in 
control of the National Association be- 
cause of such comments, in which the 
arguments of certain officials of the Na- 
tional Association against the plan of 
writing life insurance on the campus 
through an employee of the University, 
thus “taking the bread out of the mouths 
of the regular agents,” was compared by 
this paper with the inconsistent course 
‘ollowed by the National Association in 
conducting a publishing and  book- 
selling business in active competition with 
the regular insurance publishers, thus im- 


pairing their bread winning facilities. We 
quote from an article printed in the 
issue of Tne Spectator of August 7, 
1924: 

SHOEMAKER, STICK To Your Last! 

In connection with the Princeton University 
case, as brought up so vehemently by some 
officials of the National Association of Life 
Underwriters at the Los Angeles convention, a 
pertinent observation may be made. The mem- 
bers of the National Association so far have 
not hesitated to branch out of their legitimate 
field of writing life insurance to enter a dis- 
tinctly foreign avocation, publishing and book- 
selling, in competition with old-established, in- 
dependent insurance publishers; thus figura- 
tively taking the bread out of the mouths of 
those who, by every ethical standard and by 
every principle of non-interference, are rightly 
entitled to it, and who daily and weekly serve 
the interests of the association and its members. 
In the face of this, the independent publisher 
has kept silent and has gone on rendering an 
increasingly useful service to the insurance 
agent, to the insurance companies and to the 
public at large. 

The publishers of an established insurance 
business paper organizing a life insurance com- 
pany and launching out into the insurance field, 
as competitors of the present life insurance 
companies would establish a ground for just 
criticism by the association and its members. 
Now some of those in the National Association, 
apparently without an impartial, comprehensive 
and sufficient investigation of the facts, seize 
on the Princeton University affair and clamor 
that the bread is being taken out of the mouths 
of life insurance agent members and _ non- 
members of association, by appointment of an 
agent at the university whose work, in the last 
analysis, may help life insurance generally and 
who, if he performs his duties adequately, will 
be doing something that others, in the past, 
would or could not do. If it is wrong for the 
university to sanction an insurance agency on 
its campus, it must also be borne in mind that 
the National Association boasts of a growing 
and successful publishing business which it has 
reared, although its members are pledged as 
life insurance workers, whose efforts are sup- 
posed to be devoted exclusively to the sale of 
life insurance. Apparently. from the viewpoint 
of some members of the National Association, 
it all depends on “‘whose ox is being gored.”’ 


The Weekly Underwriter has recently 
commented unfavorably upon the publi- 
cation by various organizations of matter 
which duplicates that already being pub- 
lished by regular publishers, and men- 
tions several such organizations to- 
gether with the titles of the books, etc., 
thus unnecessarily produced. There 
comes to mind that interesting old pub- 
lication, The Chronicle Fire Tables, 
which was the first attempt to tabulate, 
in various ways, the fire losses of the 
country. That book was forced out of 


5 


existence many years ago because of in- 
sufficient support by the fire insurance 
companies. Some of them alleged that 
it was inaccurate; but when the character 
of the information it gave is considered, 
and the necessity for using data based on 
estimates, it was probably as nearly cor- 
rect as it could be made under the cir- 
cumstances. [ven the figures computed 
from year to year by the Actuarial Bu- 
reau of the National Board of Fire 
Underwriters include a considerable ele- 
ment of estimate, for after compiling the 
amounts reported to the Bureau, there is 
added 25 per cent for unreported and un- 
insured losses, and the information com- 
piled by the Bureau doubtless costs the 
fire insurance companies annually many 
times the cost of The Chronicle Fire 
Tables, which formerly gave them much 
desired information, and would have 
grown more complete yearly if properly 
supported by the companies. 

As The Weekly Underwriter aptly 
says: “The legitimate functions of these 
organizations are well recognized and 
within those limits they are of the great- 
est possible value to the business which 
they serve. But it is wholly unnecessary 
for them to issue publications which are 
but an attempt at duplication of work 
which is done much more promptly and 
efficiently by the independent publishing 
houses. The fact that the publishers are 
still able to find a market for their serv- 
ices in spite of these attempts by the as- 
sociations is sufficient proof of their su- 
periority.” 





HE convention season is here with a 

vengeance. Gatherings being held 
within a few weeks include such organiza- 
tions as the American Life Convention, 
National Safety Council, National Asso- 
ciation of Insurance Agents, National 
Association of Life Underwriters, Na- 
tional Association of Casualty and Surety 
gents, International Association of Cas- 
ualty and Surety Agents, International 
Association of Casualty and Surety 
Underwriters, Life Office Management 
Association and others. As a result, in- 
surance men are watching the business 
papers of insurance more closely than 
perhaps at any other time during the year, 
and those papers themselves are devoting 
considerable space, money and attention 
to the problem of accurately presenting 
the reports of the various sessions. 








THE SPECTATOR Thandy | 
















































































WEIGHING THE PROFITS 


In the language of commissions, the Scales tell the story of the multiple advantages of 
representing a multiple line Company. 


Success speaks in several languages but the mother tongue speaks more accurately in 
terms of profit to the salesman. 


ACCIDENT AND HEALTH insurance is protection at the source—cementing the 


foundation of every insurance program, the individual income. 


LIFE INSURANCE. carries on—protecting insurance needs, and completing the 
program. 


MULTIPLE LINES ARE MUTUAL BUILDERS 
OF THE SALESMAN’S PROFITS 


WEIGHING THE PROFITS IS 
THE FINAL TEST 


NIC 


MISSOURI STATE LIFE INSURANCE CO. 


HOME OFFICE, SAINT LOUIS M. E. SINGLETON, President 


LIFE »* ACCIDENT #* HEALTH # GROUP 
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INTER-SOUTHERN FILES 
ANSWER 





Comments Upon Ernst Statement 
Prepared by Company’s Counsel 
ANOTHER ACCOUNTANT’S REPORT 

ALSO FILED 
These Documents Will Be Considered by 
Officials of Four States 


LovisviLLE, Ky., Sept., 28.—Insurance com- 
missioners of all States in which the Inter- 
Southern Life Insurance Company of Louis- 
ville is authorized to do busines will meet 
with the Kentucky Insurance Commissioner, 
Shelton M. Saufley, October 5, to consider the 
audit of the company’s books recently made 
by Ernst & Ernst, Cleveland accountants. The 
insurance company operates in Florida, Ohio, 
Tennessee and Illinois. 

Mr. Saufley’s main reason for seeking ad- 
vice of his supervisory colleagues is said to be 
his desire to see that the interests of the vari- 
ous policyholders in other States are safe- 
guarded. Mr. Saufley will not only gain the 
value of the experience of his colleagues 
through such a conference, but the opportu- 
nity will be afforded for these officials to 
thoroughly acquaint themselves with the situa- 
tion, 

It is said that there are many contradictions 
between the report itself and the reply made 
by the company. The reply was tendered to 
Commissioner Saufley last week. 

Counsel for the Inter-Southern 
following statement to-day : 


made the 


On receipt of the report, the Inter-Southern 
Life Insurance Company promptly prepared 
and filed with the insurance commissioner on 
September 19, 1925, its answer to the Ernst & 
Ernst report, which was prepared by counsel 
for the company. : 

On September 23, 1925, the Inter-Southern 
Life Insurance Company filed with the insur- 
ance commissioner the report of Peat, Mar- 
wick, Mitchell & Co., certified public account- 
ants of Chicago, Ill., covering identically the 
same period in the company’s operation as cov- 
ered by Ernst & Ernst. 

In accordance with the request of the in- 
surance commissioner for the Commonwealth 
of Kentucky the company has not given out 
ri Intormation about any of these documents. 
hi the Inter-Southern Life Insurance 
ompany has nothing to conceal. 

s general counsel officers and directors are 
. ectly willing for the reports of Ernst & 
rm , : 

i — company's answer, with all support- 
§ exhibits, and the report of Peat, Marwick, 


Mitchell & Co. to be published in full, if the 
department so desires. 





— H. McDougall Made Manager 

red. H. Rhodes, president of the Berkshire 
Pittsfield, has announced the appointment 
cDougall as manager of the com- 


 Pany’s Indianapolis agency. 


MAY INCREASE CAPITAL 
Travelers Considering Proposal to Add 
$2,000,000 
At a meeting held last week, the directors 
of the Travelers Insurance Company, Hart- 
ford, voted to recommend to the stockholders 
an increase of $2,000,000 in the company’s cap- 
ital stock. A special meeting has been called 
for October 23 to consider the proposal and, 
if it is affirmed, the company’s capital will 

total $12,000,000. 

The increase, as recommended by the meet- 
ing of the board of directors, calls for the is- 
sue of 20,000 new shares of stock at par and 
stockholders will be allowed to subscribe for 
the new stock at the rate of one share for 
every five now in possesion. 

Honor Louis F. Butler in Campaign 

During the first week of the ten weeks’ cam- 
paign which the agents of the Travelers Insur- 
ance Company, Hartford, are conducting in 
honor of the tenth anniversary of Louis F. 
Butler as president of the Travelers companies, 
the production of new accident business was 














Louis F. BuTLER 


doubled over the corresponding week of last 
year ; automobile business ran 75 per cent ahead 
of the corresponding week, and burglary, plate 
glass and boiler business amounted to 35 per 
cent. Increases were also made in the com- 
pensation public liability and life lines. Seldom 
has competition among the agents and even 
the department managers run so high as in 
the campaign, and more new agents were ap- 
pointed for the various branches in the first 
week of the campaign than in any other simi- 
lar period for some time. 





Texas State Life Licensed 

Austin, TEx., September 26.—License to do 
business in Texas has been granted by the 
State department of insurance to the Texas 
State Life Insurance Company, of San Antonio, 
This is a new stock company with paid-up 
capital stock of $100,000 and was organized 
hy E. W. Nothstine and associates. 
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OFFICE MEN MEET 
Second Annual Convention Opens To-day 
in Chicago 

The preliminary part of a very interesting 
program was inaugurated to-day when 
President Franklin B. Meade, secretary and 
actuary of the Lincoln National Life Insur- 
ance Company, called to order the first ses- 
sion of the second annual convention of the 
Life Office Management Association, at the 
Edgewater Beach Hotel, Chicago, in a short 
address of welcome. After the registration 
and a short “get together” meeting which was 
concluded at ten o’clock President Meade deliv- 
ered the presidential address entitled “Home 
Office Methods of Handling Lapsations and 
Instatements.” Mr. Meade was followed by 
R. F. Rust, secretary of the Union Central Life 
Insurance Company, who spoke interestingly 
on Training of Home Office Clerical Workers. 

Subsequently the meeting adjourned for 
luncheon and during the afternoon round table 
conferences were held. Features of the even- 
ing will be an informal banquet at the hotel, 
with George Graham, vice-president of the 
Central States Life Insurance Company, act- 
ing as toastmaster, and an address by James V. 
Barry, vice-president of the Metropolitan Life 
Insurance Company. Following Mr. Barry’s 
remarks the convention will adjourn sntil 9 
o’clock Friday morning. 


Western and Southern’s Supremacy Week 

In its issue of September 17, on page 7, THE 
SpectTATor published a story of the “Supremacy 
Week” instituted by the field forces of the 
Western and Southern Life Insurance Com- 
pany, Cincinnati; but typographical errors ren- 
dered the standing of the various divisions in- 
comprehensible. During the week, the tor dis- 
tricts of the company were separated into two 
competing forces and the total production, at 
the close of the contest, was shown to have 
been $5,037,800. The average per man for the 
week was $2031. 

Superintendent of Agencies J. M. Reinhard, 
who supervises Division “FE,” led the entire 
field by producing an average of $3081 per man 
during the week. Superintendent of Agencies 
S. H. Smith came second with Division “A,” 
producing an average of $2158 per man. Divi- 
sion “B,’ under Superintendent of Agencies 
M. D. Schreiber, was third with an average of 
$2075 per man and Division “C,” under Super- 
intendent of Agencies Lewis Stentz, was fourth 
with an average of $1781 per man. Fifth 
place was taken by Division “D,” under 
Superintendent of Agencies Wm. Klusmeier. 


Will Open Consulting Office 

Fred D. Strudell, vice-president of the Amer- 
ican Life Reinsurance Company, Dallas, has 
announced his intention of returning to St. 
Louis, Mo., his home town, where he will open 
an actuarial consulting office. In regard to his 
present connection Mr. Strudell has made 
arrangements with the executive committee of 
the company whereby its consent is received 
to the change of residence from Dallas to St. 
Louis, where he will continue as actuary. 
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ly Premium plan. 





Same Rates for Males and Females. 


B. R. NUESKE, President 








of CHICAGO, ILL. 


The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 
to Quincy and Wells Street, right in the heart of Chicago’s Financial District. 


Our Agents Have 


A Wider Field— 

at ! An Increased eaiponiasity Because We Have 
: Cea <f 1: Age Limits from 0 to 60. 

ee rl Policies for substantial amounts (up to $5,000) for Children on a variety 


of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


— Participating and Non-Participating Policies. 





Double Indemnity and Monthly Disability Income features for | | | J 





























Males and Females alike. Mate nc = - 
Standard and Substandard Risk Contracts, i. e. less work for nothing. § oan’ | “oe |. 

i Nat'l. Bh ‘ ™{ Exchange va 

We have openings in Ala., Ark., Dela., D.C., Fla, Ga-, Ill., Ia., 3 ee 

Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. Tea os So 

Colony feral | %4) aecchants | | 
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A Peoria Life Agent’s Big Asset 


Among the fixed aims of the Peoria Life has always 
been this one: to make it worth a great deal to be able 
to say, “I am the Peoria Life Agent.” Through its 
policy of “Service to Policyholders’”’ the Peoria Life 
has built up a good will of incalculable value to its 
representatives. 


In every community where the Company operates, 
when people think of the Peoria Life, they re- 
member how promptly its death claims are always 
paid—how its agents have rendered every assist- 
ance to the beneficiaries—how the settlements are 
approved and checks mailed within thirty minutes 
— —_— of proofs—often delivered before the 
uneral. 


The name of the Peoria Life suggests to the public 
the unusually liberal policies and benefit it pro- 
vides. It reminds them of its Free Annual Health 
Examination. They think of its friendly, helpful 
attitude,—its Policyholders’ Bulletins and ‘‘Policy- 
holders’ Month.”’ 


Every transaction deepens the impression that the 
Peoria Life is consistently giving life insurance 
service that is out of the ordinary. Such a 
favorable reputation for conscientious ‘Service 
to Policyholders” is one of the big assets of the 
Peoria Life agent. 


PEORIA LIFE INSURANCE COMPANY 
PEORIA, ILLINOIS 














THE MUTUAL LIF< 


The Mutual Life Insurance Company of New York 
has a record of EIGHT Y-THREE YEARS of prosper- 
ous and successful business. It has passed through 
panics, pestilence and wars unharmed, and today, 
as a result of eight decades of endeavor, offers financial 

strength, reputation, magnitude, leadership, and life 


insurance service. 


Those considering life insurance as 
a profession are invited to apply to 





The Mutual Life Insurance Co. 
of New York 


34 Nassau Street New York 
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NATIONAL LIFE’S HISTORY 
Interesting Book Describes Old Vermont 
Company’s Career 


A most interesting book has been issued by 
the National Life Insurance Company, of 
Montpelier, Vt., in celebration of its seventieth 
anniversary. It gives the history of the com- 
pany’s foundation and development and is pro- 
fusely illustrated, containing portraits of many 
of the old officers and directors, and also in- 
cluding President F. A. Howland, Vice-Presi- 
dent Harry M. Cutler, Second Vice-President 
Edward D. Field and some twenty-five junior 
officers. But eight life insurance companies 
ante-date the National, and it is interesting in 
these later days to trace the course of so suc- 
cessful and substantial a company through the 
successive decades. 

In the initial years of the National, rates 
were quoted per $100, and covered ages 14 to 
67 for one-year term, term and 
whole life policies. Extra charges were made 
for sea and travel risks, and the maximum line 
written was $5000 on one life. In its first six 
weeks in business the company wrote 140 poli- 
cies for about $140,000, and had applications 
in hand for at least as much more. Very few 
endowments were then written. The exodus 
to the California gold fields was still in pro- 
charged an 
extra premium of 314 per cent of the face of 
the policy for those making the trip. By No- 
vember 1, 1853, the National had $1,011,930 of 
insurance in force. The company then granted 
dividends by means of additional insurance. 

Pictures of the successive home offices of 
the company are indications of its growth. The 
book is an extremely interesting history of the 
company’s progress, and gives the reader a 
good idea of the development of the life in- 
surance business during the past 75 years. An 
appendix contains lists of incorporators, direct- 
ors and officers of the company since its orig- 
ination in 1850, and also lists its general agents, 
and presents statistical data showing the fine 
results attained in the conduct of the company’s 
business, 


seven-year 


egress in 1850, and the company 


One of the features of the book is a picture, 





reproduced herewith, entitled “The Monkey 
Bridge,” which was drawn by James T. Phelps, 
the company’s former general agent at Boston, 
and who was the author of Life Insurance Say- 
ings, published by The Spectator Company, 
which book has been effective and inducing 
many to give proper consideration to life in- 
surance. 


HONOR CARL HEYE 
Guardian Life Men Arrange Novel Contest 
During ‘‘President’s Month” 

The field force of the Guardian Life Insur- 
ance Company of America, New York, is off 
on a race to honor President Carl Heye dur- 
October. It is confidently expected that 
its efforts will produce a new record for the 
company. 

A contest with many original aspects 
been Going back to the days of 
for the idea, the contest is styled a 
“Jousting Tournament’ in which all “Guardian 
Knights” (Guardianites) are invited to 
a lance” with their ancient and doughty enemy, 
“Ye Cold Turn-Down” and attempt to unseat 
hint and win the application. 


ing 


has 
arranged. 
chivalry 


“break 


Carrying out this idea of ancient chivalry, 
the first announcement to the force 
was in the form of a large and colorful proc- 


agency 


resembling in ap- 
herald’s 
This proclamation is written in 


with golden seals, 
and language 
proclamation. 


lamation, 


pearance an ancient 


a most humorous manner, 


Celebrates Twentieth Anniversary 

During this week the Capitol Life Insurance 
Company, Denver, Colo., is celebrating 
twentieth anniversary since the foundation of 
the organization by Thomas F. Daly. From 
the date of organization, in 1905, the company 
has built up assets of $7,500,000 and insurance 
in force in excess of $60,000,000. 
the event and as a remembrance of 


its 


In honor of 
this occa- 
attractive 
of the or- 


sion the company has published an 
little brochure narrating the history 


ganization and of its officers. 
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J. M. MILLER ELECTED 
Well-Known Executive Becomes Secretary 
of Western National 

J. M. Miller, well-known life insurance 
executive, has been elected to the office of 
secretary of the Western National Life In- 
surance Company now in process of organiza- 
tion in Oakland, Cal. Mr. Miller has, for many 
years, held a prominent post in Pacific Coast 
life insurance circles. He was one of the chief 
parties concerned in the organization of the 
Montana Life Insurance Company and served 
as secretary and treasurer of that company for 
nine years until he severed his connection to 
assume his new duties. 


Must Pay Tax on Accident Business 


United States Attorney Buckner’s 
bureau scored an important for the 
Government yesterday in its first case. An 
order will be presented to Federat Judge Wil- 
liam I. Grubb for signature for judgment for 
the United States Government against the New 
York Life Insurance Company demanding ap- 
proximately $100,000 as a tax on its accident 
insurance issued in conjunction with life insur- 


new tax 
victory 


ance policies. 


L. Brackett Bishop Retires 


L. Brackett Bishop, of Chicago, who has 
been in charge of the Chicago general agency 
of the Massachusetts Mutual Life Insurance 
Company, Springfield, for the past twenty- 
eight years, is retiring from his position at the 
end of the year. The retirement is Mr. Bish- 
op’s own request. However, he will continue 
to act for the company in looking after his 
renewals and doing some personal work. Mr. 
Bishop is the oldest Chicago general agent in 
point of continuous service with one company, 
as his connection with the Massachusetts 
Mutual dates back thirty-six years. The 
Bishop general agency will be consolidated with 
the Bokum & Dingle general: agency, it is 
announced. 


Southern Industrial Insurers Convene 


The first session of the annual meeting of 
the Southern Industrial Insurers will be called 
to order this morning at Signal Mountain, 
Tenn. The convention will close Saturday with 
the report of the nominating committee and 
the election of officers. This morning’s ses- 
sion will be largely taken up with the read- 
ing of the minutes of the last meeting and 
various reports of standing committees. Among 
the important addresses to be delivered during 
the three days are those of W. R. Lathrop, 
Southern Life and Health; James C. Madden, 
manager, insurance department, United States 
Chamber of Commerce; Hon. Albert S. Cald- 
well, Insurance Commissioner of Tennessee; 
Walter C. Hill, vice-president, Retail Credit 
Company, and Dr. E. L. Bishop, State com- 
missioner of health. 
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SUPERVISOR 


An Eastern Life Insurance Company 
is desirous of obtaining a few ex- 
perienced Life Insurance producers 
who are ambitious to become Super- 
visors for the following territories: 


Eastern Pennsylvania Maryland 

District of Columbia Delaware 

Tennessee Kentucky 

Indiana Michigan 
West Virginia 


Age 30 to 45 preferred. 


All correspondence strictly confi- 
dential. 


Address Supervisor 


Care of THE SPECTATOR 


Thursday 






































Non Assessable Policies 
SUBSTANTIAL SAVING 





Keystone Indemnity 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





R. A. CHASE 
President 


Otis Building 
PHILADELPHIA, PA. 


Special Representatives desired in Pennsyleania and Maryland 























WILLIAM ALEXANDER’S 


EDUCATIONAL SERIES FOR 
LIFE UNDERWRITERS 
IN FIVE VOLUMES 


LIFE INSURANCE 


5. 


What Life Insurance Is and What It Does 


Practice may teach the agent how to sell insur- 
ance, but there are certain truths that cannot be 
gathered while doing field work. But they are 
essential to success. They are the foundation 
principles on which all sound life insurance rests, 
and which give it the ‘‘strength of the everlasting 
hills.” This book explains these basic facts, 
They are essential to the successful salesman (1) 
because familiarity with them gives him unbound- 
ed courage, and (2) because they enable him to 
advocate his cause with convincing force. Price 
$1.50. 


How To Sell Insurance 


The chief aim of this book, as the title indicates, 
is to teach the inexperienced agent how to do his 
work, and build up a remunerative business. 
While it is intended primarily for the new agent, 
it embodies a great deal of instruction that ought 
to be of value to the agent of experience. It will 
also be useful to those who are engaged in the work 
of training inexperienced agents. Price $2.00. 


The Prosperous Agent 


This little book is for the guidance of experi- 
enced and inexperienced agents alike. It givesa 
catalogue of the characteristics—the mental 
equipment—of the successful business man; and 
tells how these qualifications can be utilized to the 
greatest advantage by the insurance salesman. 

The instrument with which the agent does the 
work is hisown mind. The material on which he 
uses this delicate instrument is the mind of another 
person. It is all important, therefore, that he 
should know exactly how to utilize his mental 
equipment. Price $1.50. 


The Art of Insurance Salesmanship 


This volume takes up the instruction of the 
agent where the second volume of this series stops. 
It contains more advanced instruction, and one 0 
its aims is to stimulate the thought, fire the imag!- 
nation, broaden the vision, and thus increase the 
efficiency of life underwriters. Price $2.00. 


One Hundred Ways of Canvassing For Life 
Insurance 


This concluding volume describes many ways 
of soliciting life insurance and includes a number 
of canvassing plans contributed by experienc 
field men, with the author’s comments on these 
plans. Price $3.50. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 





' 
























Oct 


— 
— 


CO 


Uta 
01 


SAY 
Depa 


Sal 
The 
an ag 
adult 
witho 
McQt 
a life 
which 
along 
avoid 
have 
the tir 

In 
Mr. 
March 
attenti 
big co 
claims 
aminat 
trouble 
lar cot 
ness Ot 
others 





—_— 


PAID. ] 


Acacia 
Americar 
Americar 
Americar 
Atlantic 

Bankers 

Berkshire 
Californi: 
Capital I 
Central L 
Columbiz 
Continen 
Continen 
Continen: 
Equitable 
Fidelity } 
Great Sot 
Guardian 


Lincoln N 
Manhatta 
Massachu 
Merchant: 
Michigan 
finnesota 
{ssouri ¢ 
Mutual B 
Mutual Li 
ational ] 
ational , 
New Engl 
New Vork 
orthwest 
orthwest 
ccidental 
Pacific My 
enn Mut 
Priladelph 
Hoenix 
Pilot Life™ 
ovident 
eliance J, 
€serve Lg 
oyal Unic 
curity VV 
uthern § 


| Southland | 


uthweste 
olunteer ¢ 
est Coast 


*Writt 





ind- 
1 to 
rice 


ites, 
» his 
ess. 
ent, 
ight 
will 
vork 
0. 


peri- 
res a 
ontal 

and 
) the 


; the 
h he 
»ther 
t he 
ental 














October 1, 1925 


THE SPECTATOR 





Life Insurance 








CONDEMNS NON=MEDICAL 





Utah Commissioner Against Writing 
Over $1000 Without Examination 





SAYS PRACTICE IS UNSATISFACTORY 





Department Head Thinks Superintendents 
Should Combat Present Trend 


Sart Laxe City, Utan, September 28— 
The State Insurance Department has started 
an agitation against the practice of accepting 
adult life risks up to $2500, and possibly more, 
without medical examination. Commissioner 
McQuarrie, head of the department, himself 
a life insurance man, has issued a statement in 
which he says companies accepting business 
along these lines have no right to attempt to 
avoid payment of claims when they find they 
have accepted risks that were not sound at 
the time the policy was written. 

In an interview with this correspondent, 
Mr. McQuarrie, who assumed office last 
March, said the matter was first drawn to his 
attention when he was told by an officer of a 
big company doing business in the State that 
claims on policies issued without medical ex- 
amination were giving them _ considerable 
trouble. He said he found that this particu- 
lar company was not alone in accepting busi- 
ness on this basis, and mentioned three or four 
others that were doing it. 


The contention of the department is, first, 
that it is unfair to accept an application on a 
man’s word that he is well and repudiate the 
policy when it is discovered on his death that 
he was not in good health, because he is not 
always sure as to his own condition or what 
he is saying, especially when some agents are 
apt to persuade him that this and that fact 
need not be disclosed in the application. 
Commissioner McQuarrie held that the com- 
pany might find it difficult to prove traud in 
such cases, and he wished it to be understood 
that the insurance department would have no 
sympathy with them if they attempt to do so. 

Mr. McQuarrie said the practice of dispens- 
ing with medical examinations for such com- 
paratively large amounts of insurance as men- 
tioned was also unfair to those polidyholders 
who took out insurance in the company believ- 
ing that it accepted its risks with the utmost 
care. He said the writing of life insurance 
without examinations was not and 
wholly unsatisfactory. The department, he 
said, had no legal power to force the compa- 
nies to mend their ways. 

The commissioner said the insurance depart- 
ments of the various States could do much in 
putting a stop to the practice if they would get 
together and fight it. Asked how much insur- 
ance he thought might be issued without an 
examination he replied that applicants for 
amounts of $1000 and up should be passed on 
by a medical examiner. 
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PAID- FOR BUSINESS OF AMERICAN OLD LINE LEGAL RESERVE LIFE INSURANCE COMPANIES 
FOR FIRST SIX MONTHS OF 1925 


Name of Company 


PROMPT OE Ms ool soy Scat: a 0 eraveilaletitns bal eisiae EAT AeA aus 


American Central 






American National, Texas...............- 
EME, ols e 5 ciosd 6.24 ok we viscevece 

Bankers Life, Ia 
Berkshire Life............... 
California State........... 
Capital Life... . 
CRU TO ooo. once 6s 
Columbian National, Mass. 
Continental, Del 
Continental, Ill... 
Continental, Mo. . 
Equitable, Ia... .. 
Fidelity Mutual 
Great Southern 


Merchants Life. 
Michigan Mutual 
Minnesota Mutual 
Missouri State 
Mutual Benefit, N. J 
Mutual Life, N. Y 
National Life, Vt 
ational American, Ia 
New England Mutual 
ew York Life, N. Y 
Northwestern Mutual 
Northwestern National 
Occidental, Calif 
acific Mutual 


Penn Mutual, Pa ee ee ee 


Philadelphia Life 
Hoenix Mutual. 
ilot Life 


ovident Mutual, leh Soe icaek nda ant eek es 


Reliance Life, Pa 


First Six Mos, First Six Mos, 





of 1925 of 1924 
AES ainersedecemnew easy $19,153,800 $17,774,200 
Bd wie tal oteislaie sia ate ayatersTare 26,000,052 19,993,262 
8,600,000 *7,900,000 
61,664,758 56,780,801 
12,495,438 10,626,788 
73,944,535 60,306,386 
13,091,355 11,466,209 
8,570,926 7,266,996 
5,968,432 3,356,327 
15,228,267 15,332,269 
17,505,049 16,736,413 
5,910,764 5,823,744 
*15,502,752 *11,984,000 
$9,534,237 23,445,906 
30,000,000 33,000,000 
eee eee 32,366,202 32,220,983 
Ere rer is 18,370,805 16,037,229 
29,001,339 21,532,386 
eer ce 18,011,956 15,513,641 
Prec t errr rtT 33,075,418 30,393,193 
Sghiaa sae delet aie eecae euaiae 11,889,067 10,801,062 
Sawa ceeamaaeaaeaeald 19,651,239 14,355,294 
REET PETC OC OLE 27,531,193 22,540,890 
ai Sal dialeleo Oo a oer aim welaneLnee 59,867,826 55,688,809 
eer OCT Tee. 4,341,760 5,228,007 
Marpac es aw ceed qeaaasts 102,188,173 102,957,813 
Se Sie Race ecesem ease a MRereNeied 7,693,449 5,794,831 
Pewh acon wamseaaiewees 14,112,712 14,208,609 
Seed le Mare ea ae aa) Mackielaaee 15,814,687 12,636,978 
Wire aaa area eee ara 64,936,140 75,446,990 
PRE ree rir eee 123,650,928 102,319,001 
eoVEC ACA CAREER A SSE OEE 234,237,704 222,513,024 
Behr Serre ree Caer 37,739,517 30,749,792 
aS AS Orns R Mok Rone era eiss eer 1,428,250 avowed 
EPPO eT ee 59,197,477 53,814,985 
PPro oer 446,214,700 398,359,700 
Knedervicunwacdadameas 186,163,189 171,934,170 
evr Te Tore tT TT te 24,015,057 20,992,031 
PEPE CE OCT ee 7,392,820 6,756,135 
SEMEL RC RU ween eee 49,267,776 45,984,202 
We cig waelcadeaene Cortese 123,552,789 125,208,668 
Sergi ei erak Morne tal arma aaa ste 5,841,299 6,548,784 
RAP Pe ere eT ere 34,061,871 28,764,80 
inlaw Odea ee mia tek Wea nes 11,118,791 8,410,180 
Bal ew dlenclarwacelarcspate aca wchers 59,564,318 54,798,121 
ace divcdieretoracs: Maleate eaurelee 33,467,757 30,069,648 
dw kee Ke mnma ta cease 9,683,243 9,318,656 
I Per en ne ee 5,410,921 6,655,203 
LOMA CA AEP ORE aes 9,612,250 6,070,000 
rake a inkwe Sa agen eae 10,060,557 8,760,864 
Su aed COHN a a Caan ey 12,908,564 11,011,950 
sa ai al ex GUE, Oe aE OR AG 24,190,586 22,456,062 
LEE TE re eee 8,703,611 6,747,282 
Sat Gael ol Hie cena a eho Cabo ai 11,498,033 12,151,038 
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August Ordinary Life Insurance Sales 
Make Record Gain 

A record gain of 27 per cent over the corre- 
sponding month of last year was made by sales 
of ordinary life insurance in August, accord- 
ing to figures just issued by the Life Insurance 
Sales Research Bureau of Hartford. The total 
volume of business sold by the eighty-one re- 
porting companies in August this year was 
$646,493,000. These companies have 88 per 
cent of the total business in the country. 

Thirteen per cent more ordinary life insur- 
ance was purchased last month in Canada than 
in August of 1924, according to the report. 
During that month $31,724,000 of new busi- 
ness was delivered and paid for by companies 
having in force 83 per cent of the total busi- 
ness in Canada. 


J. D. Arnold Elected President of Arkan- 
sas General Agents’ Group 

LitttE Rock, Arxk., September 26.—J. D. 
Arnold, general agent of the Central Life 
Association, was elected president of the Gen- 
eral Agents and Managers Association, an or- 
ganization of life insurance men covering the 
entire State. 

John C. Holloway, manager of the Travelers 
Insurance Company of Hartford, was elected 
secretary-treasurer. Mr. Arnold succeeds C. 
G. Price of the Union Central Life Insurance 
Company and Mr. Holloway succeeds J. R. 
McAllister of the National Life and Accident 
Association. 
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Insurance Company 
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“Protector of the Home” 


In Five Years 
this Company has increased 


its businessinforce............ 147% 
its premium income........... 133% 
SEG GGROOD Sooo sid wis eacerccoerdardks ..190% 
SEG ROMENCOG So o.oo. oes dnw cecwares 267% 


It’s a good Company 
to tie to 


Many opportunities are available 
in Arkansas, Florida, Iowa, Ken- 
tucky, Michigan, Mississippi, Neb., 
N. J., Ohio, Pa., Tenn., Texas and 
W. Va. 


THE OHIO NATIONAL LIFE 
INSURANCE COMPANY 
CINCINNATI, OHIO 


T. W. Appleby, Pres. 
W. F. Macallister, Agency Mer. 
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INTER. SOUTHERN LIFE. 


a} 
§ 
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And 


Conserve The Business Already Written 


By 


circulars, etc., for selling 


1. Preparing booklets, 


new prospects. 


2. Develop campaigns for the stimulation of new 


business and conserving business already written. 


3. Prepare advertising material to supplement the 


effort of the Agents. 


Individual or Group. 


4. 


5. 


INSURANCE COMPANY 


Louisville, Kentucky 


Endeavors ,To Develop New Business 


Supervise all Company letters, notices, and forms 
going to policyholders to maintain their good 
will. 


Educate Agents to become specialists ‘‘Able to 


fit the policy to the need.” 





The 


INTER-SOUTHERN LIFE INSURANCE COMPANY 


Louisville, Kentucky 


IS A GOOD COMPANY 


And 


Good Men can find good contracts with this Good Company. 

















STATE LIFE 


INSURANCE COMPANY 


Deposited with the State of Indiana for the Sole 


PROGRESSIVE 


INDIANAPOLIS 


MORE THAN 


TWENTY-ONE MILLION 
DOLLARS IN SECURITIES 


Protection of Policyholders 





: CONSERVATIVE 


The Growth of Oak 
The Solidity of Granite 


On Agency Matters Address, 
CHARLES F. COFFIN, Vice-President 











Valuable Information Free 


Upon request The Spectator Com- 
pany will send free of charge to any 
life company or agent in the United 
States or Canada a copy of The Busi- 
ness Builders Service. This document 
will prove a big money maker for the 
agent who will adopt and follow out 
the plan outlined therein. 


/ 
Fill out the coupon below and ,/ 
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INCREASES CAPITAL 








Automobile Insurance Company to 
Add $2,000,000 





$4,000,000 TO SURPLUS 





Organization Now Holds Third Place in 
Point of Premium Volume 


The Automobile Insurance Company, Hart- 
ford, will soon take formal action on a pro- 
nosal to increase its capital stock by $2,000,- 
ooo. This will bring its capitalization up to 
$4,000,000 and will put it more on a parity 
with the capitalization of other companies 
writing large volumes of business. From the 
standpoint of premium volume, the Automo- 
bile Insurance Company now ranks third on 
the list of American stock fire insurance in- 
stitutions and its rapid progress has been 
practically without parallel in the fire insur- 
ance business. 

The capital increase, as at present planned, 
will be effected by the issuance of $2,000,000 
worth of new stock on a basis of 300 per cent, 
thereby providing $4,000,000 to be added to 
the present surplus, as of December 31, 1924, 
of $2,538,415. 

It is understood that the new capital will 
all be underwritten by directors of the com- 
pany but stockholders will probably be given 
the right to subscribe for the new stock in pro- 
| portion to their present holdings. Since the 
existing market price on stock of the Auto- 
mobile Insurance Company is well above the 
_ issue price of the stock, there is practically no 
| likelihood of the original underwriters having 

opportunity to buy new stock except in pro- 
| portion to their present holdings. 

The close connection between the Automo- 
bile Insurance Company and the ZEtna group 
of companies makes its financial foundation en- 
viably secure. The development of the Auto- 
mobile Insurance Company and its standing in 
the business were pointed out in an article in 
Tue Spectator for September 17. 








Application for Rehearing in Norske Lloyd 
Case 


Charles E. Hughes, former Secretary of 
State for the United States, has filed an affi- 
davit on questions involved in the Norske 
Lloyd case which may affect $34,000,000 of 
foreign companies’ deposits in this country. An 
application for a rehearing of the case or per- 
mission to appeal to the Court of Appeals has 
been made to the Appellate Division of the 
Supreme Court in New York, based on the 


affidavit filed. The question is to be heard in 
| “ourt this week. 








C. F. Woodcock Made Special Agent 


Robert G, Clarke, special agent in North- 
a New Jersey, the Glens Falls Insurance 
“ompany, has resigned to enter the brokerage 


usiness in New York city, operating as Clarke 
X Howe, 


80 Maiden lane. 





‘Charles F. Woodcock has been chosen as 
Mr. Clarke’s successor, and will enter at once 
into his new duties. Mr. Woodcock is a grad- 
uate of Dartmouth, served as a first lieutenant 
with the first engineers in France during the 
World War; was afterwards connected with 
the engineering department of the National 
Board, and for the last year has been engineer 
of the suburban division of the New York 
Fire Rating Organization in New York city. 


APPROVES ADJUSTMENT PLAN 


Western Insurance Bureau Closes Session 
Quickly 


As was anticipated and announced in a pres- 
cient article in a previous issue of THE SpPEc- 
TATOR the Western Insurance Bureau, at its 
convention, held at Shawnee-on-the-Delaware, 
Pa., last week, accorded full indorsement 
of the plan for creating a separate loss ad- 
justment bureau for Cook county, IIl., pro- 
posed by a joint committee of Western Union 
and the Western Insurance Bureau represen- 
tatives. As the Union has already favored the 
plan at its recent annual gathering at Mon- 
treal, steps for launching the new venture will 
be taken at once under the general direction of 
the joint committee. 

The Bureau refrained from taking any ac- 
tion concerning the complications that might 
result to the fire business from the excessive 
commissions paid upon automobile risks in the 
excepted cities by certain companies. Unlike 
the Union, which abrogated control over the 
automobile line, the Bureau merely authorized 
its executive committee to suspend all jurisdic- 
tion to be taken up at the discretion of the 
committee. 

Of the three Bureau companies in violation 
at St. Louis two will observe the regulations 
and it is expected that the third will follow 
soon. On the whole the entire meeting was 
conducted with great dispatch and the final 
session was over in one hour. It was decided 
that while Sulphur Springs, W. Va., will be 
the gathering place for the annual meeting 
next May. 


New York Fire in General Agency at 
Norfolk 


RicHMonpD, VA., Sept. 28.—The New York 
Fire will be operated in a general agency at 
Norfolk, Va., with the Hampton Roads Fire 
and Marine, which is domiciled in that city, 
by James A. Blainey, vice-president and man- 
ager of the Hampton Roads. The Hampton 
Roads is affiliated with the South-Eastern 
Underwriters Association, and the New York 
is not, but it is expected that the New York 
will immediately apply for admission. 


Brooklyn Branch of National Liberty 


The Brooklyn, New York city, branch office 
of the National Liberty Insurance Company 
is now located in new quarters at 153 Remsen 
street, where prompt and efficient service facili- 
ties are available to agents and brokers. 
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CHICAGO AGENTS 
COMMENT 


Do Not Believe Cook County Adjust- 
ment Bureau Will Function 








AFFILIATED VS. NON-AFFILIATED 
COMPANIES 





Continuation of Prompt Service to Policy- 
holders Is First Consideration of 
Solicitors 


Curcaco, Itu., September 25.—The proposal 
to form a Cook County Adjustment Bureau to 
settle losses in the Chicago territory which was 
adopted recently by The Union, has been re- 
ceived by Chicago agents with considerable 
scepticism. There seems to be no question but 
that the agents will be quite willing to acquiesce 
in the plan if it can be shown that they can 
continue to render to their policyholders ser- 
vice equal to that given by the agents of the 
thirty-odd non-affiliated companies or the twen- 
ty or more branch offices that are maintained 
here. 

Upon the successful solution of this prob- 
lem depends the success or failure of the plan. 
The agents fully expect it to fail, for they are 
unable to believe that there can be any success- 
ful solution. If all class agents and branch 
offices can be put upon an equal basis, there 
will be no opposition. The agents will even 
concede that under such conditions an improve- 
ment in the adjustment situation may result. 

One well-known Chicago agent has ex- 
plained to the writer that, in case of a loss, 
agents consider it very important to have an 
adjustor on the job at once in order to im- 
press the policyholder with the fact that they 
are rendering the best possible service. This 
does not mean that the loss must be settled at 
once or even hurriedly but is simply a means 
of proving to the client that work on his case 
was gotten underway in the shortest possible 
period of time. 

If, then, agents of non-affiliated companies 
were able to render this service, whereas agents 
of affiliated companies were obliged to wait 
for the red tape of a Bureau to unwind itself, 
immediate and pressing dissatisfaction would 
result. It is conceded that under such condi- 
tions the agents of non-affiliated companies 
would have a marked advantage in obtaining 
new business as well as in taking old business 
away from other agents. 

A cénsiderable number of companies main- 
tain branch offices in the downtown district and 
have no class one agents. Under the plan 
adopted, these companies would be at liberty 
to do their own adjusting, the Bureau handling 
only such business as developed from class 
one agencies. These companies would then 
enjoy advantages similar to those which would 
accrue to agents of non-affiliated companies. 

The Chicago agents are fully cognizant of 
all these facts and knowing, as they do, that 
no companies will suffer a loss of business in 
order to support the Adjustment Bureau plan, 
they do not look for its actual establishments. 
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NON-RESIDENT LAW 





First Agent Licensed in Accordance 
With Michigan Act 





SPONSORED BY STATE ASSOCIATIONS 





Life Insurance Solicitor Is Pioneer Under 
Fire Coverage Statute 

Lansinc, Micu., September 26.—One non- 
resident insurance agert has been licensed by 
the Michigan Insurance Department to write 
business in this State under provisions of the 
new Gansser Act, effective August 27, accord- 
ing to officials of the department. A number 
of agents from outside the State have applied 
for licenses but a representative of the Equi- 
table Life in Dormont, Pa., a suburb of Pitts- 
burgh, is the only one qualified fully and issued 
his Michigan certificate of authority. 

It was anticipated when the act was pro- 
posed and passed that only a few outsiders 
would seek licenses here. It was conceded that 
property insurance men would make up the 
bulk of the applicants. The bill was sponsored 
by Senator August H. Gansser, a Bay City in- 
surance man, and was instigated by the Michi- 
gan Association of Insurance Agents, a prop- 
erty insurance organization. That a life agent 
should be the first to take advantage of its 
passage is considered a unique incident. 

Under the new act’s provisions, non-resident 
agents cannot be admitted unless they are li- 
censed in their home States and the commis- 
sioner is given very broad powers in passing 
on applicants. When licensed, all policies 
written by the outsider must be countersigned 
by a resident agent, assuring a commission 
split. 

Commissioner L. T. Hands is insisting that 
a certified copy of the applicant’s license in his 
home State be filed with the department and 
that a questionnaire sent out by the department 
be completely filled out. Speed in the licens- 
ing of non-residents will not be the policy of 
the department and Mr. Hands is determined 
that no outside agents will be given licenses 
merely to place single large lines. Several re- 
quests for speedy issuance of licenses, involv- 
ing the waiving of formalities, have already 
been turned down by the commissioner and he 
promises that he will continue this policy as 
a protection for the Michigan agent. 


Made Director of New York Fire 
J. Leo Kolb, prominent business m&n of 
Washington, D. C., has been elected a director 
of the New York Fire Insurance Company. 
Mr. Kolb will assume his new duties in the near 
future in addition to the numerous other busi- 
ness connection he now has. 


Denies Charges in Anti-Trust Suit 
St. Louts, Mo., Septemoer 25.—A complete 
general and specific denial of all charges made 
by Charles B. Norris in his anti-trust suit 
against the Fire Underwriters Association of 
St. Louis, Mo., and members of its executive 
committee, was made in the defendant’s answer 


to the action filed in the St. Louis Circuit Court 
on Friday, September 18, before Circuit Judge 
Robert W. Hall. Judge Hall continued the 
case until October 8. It is not certain whether 
any testimony will be taken on that date. 


Fire Prevention Week in Indiana 

INDIANAPOLIS, IND., September 27.—First 
call has gone out for fire prevention week in 
Indiana. Newman T. Miller, State fire 
marshal, who incidently has just been reap- 
pointed for another four years’ term, has des- 
ignated officially the week of October 4 as the 
week and has expressed the hope that every 
community in the State will co-operate in the 
movement to instill a spirit of caution that will 
last through the year. The fire hazard, Mr. 
Miller, said in his announcement, is most 
feared throughout the country. A _ tentative 
programme is being arranged that will be 
adaptable to any community. These _ pro- 
grammes, will be sent on request, together with 
any other information. Schools, churches, 
clubs, civic organizations and fire departments 
from all parts of the State are being urged 
to take part. 


Joins New Adjusting Firm 

Kenneth L. McCallum, formerly staff ad- 
juster with the Home Insurance Company, New 
York, handling a large per cent of the com- 
pany’s Brooklyn and suburban losses, resigned 
his position recently to enter the services of 
the new adjusting firm of Windle, Burlingame 
& Dargan, Inc. Mr. McCallum will be sta- 
tioned in New York city in the main office of 
the organization handling New York, Brook- 
lyn and suburban losses. 


Gets Potomac Agency 

The Whelpley Agency, Inc., of roo William 
street, has been appointed general agents of 
the automobile department of the Potomac In- 
surance Company, the fire running mate of the 
General Accident of Scotland. The appoint- 
ment becomes effective October 1, and the 
agency will write fire, theft, transportation, 
collision and property damage insurance on 
automobile risks. 


Brooklyn Brokers Choose Nominating 
Committee 

At a meeting of the Brooklyn Brokers Asso- 
ciation, held in New York city, New York, 
recently, the members chose a nominating com- 
mittee to select officers to be voted on at the 
annual gathering. George H. Holden was 
made chairman of the committee and the other 
individuals were: John Egan, William La 
Liberte, C. R. Rikel and H. E. Francis. Reso- 
lutions were adopted expressing sympathy to 
John J. Canning, president of the Association, 


$1000 for Slogan Prize 
The Fire Equipment Manufacturers Insti- 
tute, Bulkley building, Cleveland, has instituted 
a slogan contest and is offering a prize of 
$1000 for the best title to picture showing a 
family looking at firemen fighting a blaze. 
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NEW ORLEANS NEWS:-LETTER 
Chrysler-Palmetto Policies to Be Signeg 
by Resident Agents 


New Or.eans, Sept. 26.—The Secretary of 
State who, in this State, performs the fun. 
tions of Insurance Commissioner, has with. 
drawn his objections to the Chrysler-Palmett) 
proposition, as the Palmetto has assured the 
Department that all certificates will be signed 
by resident agents, who will receive the cys. 
tomary brokerage or commission, 

Some time ago the Great Union Fire and the 
LaSalle Fire, two local companies, issued 4 
circular notifying their agents that they would 
place their Louisiana agents on a flat twenty 
per cent commission basis. This proposition 
has been withdrawn, the companies stating that 
the circular was sent “prematurely under a 
misapprehension,” but they expected “to haye 
something definite to announce to you in the 
near future.” 

The resignation of the Kaufman Agency 
from the New Orleans Insurance Exchange 
has put the latter body upon its mettle, and the 
course it may pursue will definitely determine 
whether the dog will wag the tail or the tai! 
wag the dog. 

The Kaufman Agency has thrown dow 
the gauntlet and defied the Exchange. Let us 
now see how the collective and individual mem- 
bership of the Exchange will meet this defi, 

Further proceedings are apt to prove ex- 
tremely interesting. 

O'Hacerry, 
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FIRE WASTE COUNCIL 





ting Held in Washington, D. C., 
iat Last Week 


FATALITY COMMITTEE APPOINTED 





Need of More Accurate Statistics Showing 
Life and Property Losses Is 
Acknowledged 

Wasutncton, D. C., September 28.—Greater 
yse of the services of the insurance fraternity 
throughout the country in reducing the annual 
fre loss will come about through the adher- 
ence to the National Fire Waste Council of 
the National Association of Insurance Agents, 
it developed during the annual meeting of the 
former organization at the headquarters of the 
United States Chambers of Commerce last 
week. 

Resolutions were adopted during the meet- 
ing, whereby the Council will use the co-opera- 
tion offered by the agents in interesting cham- 
hers of commerce and other organizations 
throughout the country in the whole question 
of fire prevention work. Delegates to the meet- 
ing were addressed by Earl E. Fisk, chairman 
of the special committee of the Agents’ Asso- 
ciation, who outlined the work which his or- 
ganization plans to do along this line. 

“Time was when the insurance agent was 
looked upon as a nuisance and a pest to be 
avoided by the busy American business man, 
but to-day the insurance business has been rec- 
ognized as a profession of the highest tech- 
nical nature,” he declared. 

The delegates to the meeting were welcomed 
by James L. Madden, manager of the Insur- 
ance Department of the United States Cham- 
ber of Commerce, who outlined the work per- 
formed in the past and the assistance given the 
movement by various agencfes. A chairman 
was then chosen, A. T. Bell, chairman of the 
executive committee of the National Fire Pre- 
vention Association, being selected for the 
honor. 

The reports of the various committees were 
presented to the Council, all showed gratify- 
ing progress made during the past year. Forty- 
tight per cent of the eligible cities, according 
to the report of Richard E. Vernor, chairman 
of the contest entry division, are represented in 
the 403 cities entered in the fire waste contest 
this year. This number will be greatly in- 
creased next year, it is expected, as a result 
of changes which the contest grading commit- 
tee was authorized to make in its report forms 
and in the provision for a new class of cities, 
comprising the largest in the country. 

The work of the field service committee is 
beginning to bear fruit, according to Percy 
Buebee, who reported for that committee, and 
a number of cities are putting into effect the 
"ecommendations made by the committee’s rep- 
esentative who investigated conditions. The 
committee, however, is hampered by lack of 
adequate funds, a disability which it is planned 
to remove in the near future. 

Estimates of the annual loss of life by fire 


are mere guesses, it was asserted by delegates 
who discussed the need of more adequate statis- 
tics as a basis for the Council’s educational 
work, and a resolution was adopted appointing 
a committe to study life losses and report back 
to the organization with a view to securing fig- 
ures of deaths directly and indirectly due to 
fire. “At present,’ Chairman Bell declared, 
“estimates issued by various organizations 
range from five to thirty thousand lives lost a 
year.” 

A number of addresses upon the maintenance 
of interest in the fire waste contest were made 
by members of the Council, who discussed the 
various phases of fire prevention work in a 
series of ten-minute talks. After adjournment 
for luncheon, the Council took up the ques- 
tion of arson, receiving the report of C. L. 
Topping, chairman of the arson committee, 
which showed the need of an adequate and 
concerted attack upon this method of fraud, 
and discussed means by which chambers of 
commerce can assist in reducing this crime. 
The next meeting of the Council will be held 
in March, 1926, upon call of the contest grad- 
ing committee, to receive its report upon the 
changes proposed in the grading forms. 


Will Produce Fire Prevention Photoplay 

The Metro-Goldwyn-Mayer Studios, Culver 
City, Calif., have announced that, in conjunc- 
tion with the International Association of Fire 
Engineers, they will produce a fire prevention 
photoplay from a specially-written scenario. In 
connection with this motion picture, Pete 
Smith, publicity director for Metro-Goldwyn- 
Mayer Studios, says that Jay W. Stevens, Cal- 
ifornia State fire marshal, has commented as 
follows: “The production of this motion pic- 
ture marks the greatest achievement to date in 
the cause of fire prevention.” It is expected 
that, when completed, the picture will be shown 
all over the country. 


Organizes St. Louis District for Travelers 
St. Lovurs, Mo., September 29—William C. 
Kirkland, district manager for the Travelers 
Fire Insurance Company, with headquarters in 
Chicago, arrived in St. Louis last week to ar- 
range for the opening of the company’s opera- 
tions in the St. Louis district. Before leaving 
town he hopes to retain the services of a man- 
ager for the local office of the company. He 
has several prominent local insurance men un- 
der consideration for the post and probably 
will make an announcement of the St. Louis 
personnel within the next few days. 


Central Fire Agency Appointed 
The Central Fire Agency, New York city, 
has been appointed metropolitan district agent 
there for the First American Fire Insurance 
Company, the new member of the America 
Fore group. 


Fire Engineers Convene 
The International Association of Fire 
Engineers is holding its annual convention in 
Louisville this week. The sessions began Sep- 
tember 29 and will end to-morrow. 
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CHRYSLER=PALMETTO 
DEAL 





Reinsurance Arrangement Is With 
Auto Car Company of London 





AUTOMOBILE INSURANCE COMPANY 
NOT INTERESTED 





New Plan for Insuring Chrysler Cars May 
Be Evolved 


For some time past the automobile insur- 
ance world has been busily engaged with gos- 
sip and rumor concerning some features of the 
deal between the Chrysler Automobile Com- 
pany and the Palmetto Fire Insurance Com- 
pany of Sumter, S. C., whereby all cars sold 
by the Chrsyler concern would be insured in 
the Palmetto Fire. One of the most persistent 
rumors has been that the Palmetto would re- 
insure a portion of its Chrysler risks in the 
Automobile Insurance Company of Hartford. 
This was definitely set at rest when Vice- 
President C. H. Remington, of the Automo- 
bile Insurance Company, sent a telegram late 
last week to Insurance Commissioner Howard 
P. Dunham, of Connecticut, while Mr. Dun- 
ham was attending the meeting of the Na- 
tional Convention of Insurance Commissioners 
at San Antonio, Texas. In his telegram Mr. 
Remington said: 


You can inform those interested that the 
Automobile Company has not at any time and 
will not reinsure any of the Chrysler business 
through the Palmetto, which business I now 
learn in a dependable way has been reinsured, 
part with companies in this country and the 
balance in London. Furthermore, a new plan 
for handling this business has now been pre- 
pared which will insure the cars, as I under- 
stand it, from the factory, in blanket form, 
which plan it is believed will have the full ap- 
proval of everyone. Can absolutely assure you 
and your associates that no one connected with 
the Automobile Insurance Company was ever 
authorized to in any way commit the Auto- 
mobile Company on the Chrysler proposition, 
and furthermore we are absolutely opposed to 
such plans of insurance, our sincere desire be- 
ing to work with and stand back of all Insur- 
ance Commissioners and their departments, also 
our agency forces, and to conduct our organ- 
ization in a manner which will meet with the 
applause and approval of every insurance de- 
partment along with those in the insurance 
husiness and the public in general, even though 
our position on this Chrysler situation has been 
embarrassing to us and troublesome to the in- 
surance department and others. Can assure 
vou this is all being straightened out without 
delay. 


In an interview Mr. Remington further 
stated that the Automobile Insurance Company 
has not a dollar of the Chrysler reinsurance 
business. It is stated that the Palmetto Fire 
has reinsured a part of its Chrysler business 
with the Auto Car Company of London, Eng- 
land. It seems likely that there will be some 
change in the plan of insuring Chrysler cars so 
that they will be covered by a blanket policy 
from the factory. This would be the equiva- 
lent in automobile insurance of the group plan 
in life insurance. 
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INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1925 


Reserve for Unearned Premiums .............. $1,253,552.74 

Cree CSO re 308,330.35 

LSS Beene $500,000.00 

BELT Ot 1,214,259.88 

Surplus to Policyholders................... 1,714,259.88 
MORON UABORUB Sov ssoss cise cacuewiswneiaw cian $3,276,142.97 


Wm. H. Palmer, Jr., Vice President 
Wm. Palmer Hill, Asst. Secretary 
J. M. Leake, General Agent 


Wm. H. Palmer, President 
B. C. Lewis, Jr., Secretary 
J.C. Watson, Treasurer 














THE SIGN OF GOOD CASUALTY INSURANCE 


» 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 





Established _ 1869 
LONDON GUARANTEE & ACCIDENT CO, Ltd, °Ewatnt 
Head Office 55 Fifth Ave., New York 
C. M. Berger, United States Manager 


Philadelphia Branch Office 
Wood Building, 512-514 Walnut Street, Philadelphia, Pa. 
ELMER A. LORD & CO., Resident Managers. 145 Milk Street, Boston, Mass 


eneral Accident 


f $2 


oy FIRE AND LIFE 


aT ASSURANCE CORPORATION, Lt 
FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING, 4tx & WALNUT STS. 
PHILADELPHIA 





) 






















FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company | 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 


18 Washington Place, Newark, N. J. 











1824 1925 


Over A Century Old 
UNITED STATES FIRE 
INSURANCE COMPANY 


Home Office 
110 William Street, New York City 


October First— 


the FIRST AMERICAN 
FIRE INSURANCE COMPANY 
opens its books for business 






. Ate a toa 
FIRST AMERICAN 
FIRE INSURANCE COMPANY 


INCORPORATED 1925 


Eighty Maiden Lane, New York, N. Y. 





One of the America Fore Group 





ERNEST STURM, CHainman of THE Boaro. 
PAUL L.HAID, PResipenrt. 


CASH CAPITAL — ONE MILLION DOLLARS 


























SAN FRANCISCO 
RICHMOND 


NEW YORK 
MINNEAPOLIS 


Marsh & McLennan 


INSURANCE 


Fire Liability Marine 


175 W. Jackson Blvd., Chicago 








London Seattle Montreal 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 
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NEW YORK SURVEYS 

Fire Reports.—Automatic Sprinkler Bulle- 
tins Nos. 2234, 2235, 2236 and 2237 report 
thirty-four fires in sprinklered risks and re- 
port the damage graded as follows: 1, none; 
1, very slight; 14, slight; 3, very moderate; 6, 
moderate ; 5, considerable; 3, slight by fire, 
considerable by water; 1, slight to building, 
considerable to contents. 

The Insurance Society of New York.—No 
fess than 21,000 cards have been requested by 
‘surance companies for distribution in connec- 
tion with the end of the month pay day. The 
cards state in very brief language the main 
tines of work conducted by the Insurance So- 
ciety of New York, together with the proper 
emphasis on the library. It will be interesting 
to see how many visitors call and how many 
join the society. 

For Special Attention. — The 
Bureat. is publishing monthly a list of the 
automobile fatalities in some seventy-seven 
cities. This in an indication of the fact that 
so many deaths are occurring on account of 
automobiles that sufficient importance is at- 
tached to that form of accident to publish a 
monthly bulletin. A comparison of the figures 
from January 1 to September 12, 1925, shows 
approximately the same number of fatalities 
as occurred in the previous year. In fact, the 
two lists are running very close together. In 
a sense this indicates an improvement, because 
of the increase in the number of automobiles; 
but possibly it is due to the decreases in the 
number of pedestrians. 


Census 


The Insurance Institute.—Up to the pres- 
ent time sixty-two insurance companies have 
become corporate members of the Insurance 
Institute of America. The campaign is still 
proceeding and will continue to do so. It is 
hoped to make this number 100 by the time of 
the annual conference which will be held on 
October 27, in New York city. 

The Agent.—The following letter was re- 
ceived in the Western department mail recent- 
ly: “In the repair of the building in which I 
office in, The roof over my office was left off 
one night and which came a rain a ruined some 
of my record, one of which was a new policy 
register of your in which I had never used.” 


BOSTON AND VICINITY 

Alfred J. Volk, special agent of the gen- 
eral agency conducted by OBrion, Russell & 
Co, has resigned, as of October I, to devote 
his entire time to the practice of law, special- 
zing in insurance litigation. 

The Arlington fire department wil! in- 
spect all cellars in that town during fire pre- 
vention week and make suggestions as to 


temedying hazards, 
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The supervision of Eastern Massachusetts 
for the Home group will, as of October 1, be 
conducted by F. A. Wetherbee and L. C. Fitz- 
herbert, operating as Wetherbee & Fitzherbert, 
State agents, with headquarters at 40 Broad 
street. Mr. Wetherbee has been for many 
years the capable and highly respected dean 
of the New England field staff of the Home. 
Mr. Fitzherbert is well and favorably known 
through his creditable work as special agent 
of the risk department. Special 
agent C. H. Wilkins and Julian Lovejoy will 
assist the new organization. 

The OBrion, Russell & Co. Agency, as of 
October 1, will represent the First American 
of New York and Boston and the metropoli- 
tan district. 


improved 


Hollis, Perrin & Kirkpatrick has been ap- 
pointed agent for Boston and the metropolitan 
district for the New England Fire of Pitts- 
field, Mass., which company is affiliated with 
the Automobile of Hartford. 


First American to Enter Michigan 
LANSING, MicH., September 26.—Applica- 
tion of the First American, new fire company 
of the America Fore group, to obtain a license 
in Michigan will be considered, officers of the 
company have been informed in a letter from 
Commissioner L. T. Hands. 





Entrance of the company into Michigan was 
first denied by the Commissioner and applica- 
tion blanks withheld due to the protest against 
admission filed by several other companies 
which alleged similarity of title, and the fact 
that Michigan’s insurance law specifically states 
that no company shall be permitted to enter if 
its name is the same or similar to that of any 
company already licensed in the State. Recent 
ruling of the attorney-general’s department, 
however, to the effect that the word “first,” 
the use of the symbolic Indian figure, and the 
1925 incorporation date, rendered the name 
sufficiently distinctive changed the Commis- 
sioner’s stand and it is probable that a license 
will be issued as soon as formalities of applica- 
tion have been complied with. 


Resumes Wanamaker’s Business 


Tite Insurance Company of North America, 
Philadelphia, announces that as of October 1, 
Robert M. Coyle & Company, Philadelphia, 
will resume the management of the Wanamaker 
insurance account. Some time ago the account 
was transferred to other hands and the Insur- 
ance Company of North America, in a state- 
ment given out this week, express great pleas- 
ure in the fact that the account is again 
entrusted to the brokers who handled it so 
ably for a number of years. 
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OBSERVATIONS IN THE 
OLD WORLD 





by an American Underwriter 
Some of the Facts of Interest Noted 





WHY PER CAPITA FIRE LOSS IS LOW 





European Building Methods Compared 
With Those in the United States 
By C. C. DomIncE 





C. C. Dominge, assistant secretary of 
the Great American Insurance Company, 
of New York, recently returned from 
an extensive tour through several Euro- 
pean countries. He is rightly regarded 
as an expert insurance engineer, and is 
widely known as one of the authors of 
Fire Insurance Inspection and Under- 
writing. Below he sets forth some of 
the results of his observations in Europe 
in connection with fire hazards—THE 
Epitor. 











From the moment of my landing at Plv- 
mouth, England, to the time of boarding the 
steamer at Antwerp, after visiting England, 
Scotland, France, Holland and Belgium, I 
could not but realize why the per capita fire 
loss in some of the countries mentioned is 
considerably under $1, as for instance, in The 
Hague, Netherlands, it is only slightly above 
$0.15, while in America it is over $5. 

The insurance engineer immediately notices 
the reason for the difference. Instead of the 
great mass of flimsy frame construction used 
in America, and rightfully termed by some 
“a forest of tooth picks,” we find brick, stone, 
concrete and tile construction; in other words, 
practically all structures are built of incom- 
bustible materials having heavy parapetted 
walls and tile or slate roofs. 

The roof construction is especially interest- 
ing as wood seldom forms any part of its 
make up. 

The rafters are usually constructed of stone 
ribs with brick or tile set in between, similar 
to the Guastavino System Floor Arches, and 
sometimes an under-bracing of thin tiling is 
used. In a few cases, wood members were 
found, on top of which tiles were held in place 
by wood pegs and imbedded in cement. 

Almost invariably the floors were of incom- 
bustible material covered by ornamental til- 
ing, while the stairway and other shafts, 
although not of standard construction, were so 
built as to resist fire. 

In all towns visited, the roofs of the build- 
ings gave the impression of being dolls’ houses 
in that their many chimneys were topped with 
fancy tile flues. Quite often six or seven in- 
dividual chimney flues may be found in a 
single dwelling, as the old fashioned open fire- 
places form the main method of heating. The 
construction of these fireplaces meets with our 
best standards in that no combustible mate- 


(Continued on page 29) 
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To Our Agency Force:- 


The Idea behind all COMPENSATION INSURANCE is the WELFARE of the 
WORKER and HIS DEPENDENTS. 


Where the LAW requires the Employer to carry WORKMEN'S COMPENSATION 
INSURANCE, the Legislation creating that law was enacted primarily 
to make it a CERTAINTY that COMPENSATION for INDUSTRIAL ACCIDENTS 
WOULD BE PAID. 


THAT IS AS IT SHOULD BE! COMPENSATION THAT DOES NOT COMPENSATE IS 
NOT COMPENSATION! 


American Employers BELIEVE in Compensation Insurance. They KNOW 
it is RIGHT in principle. They do NOT object to the Legislation 
that creates it PROVIDED such Legislation is ACTUALLY AND IN FACT 
SAFETY FIRST for them and their Employees. 


With those thoughts in mind, it is well to see that ALL EMPLOYEES 
in your community are CARRYING THEIR COMPENSATION INSURANCE in a 
Company sound and solid FINANCIALLY - one that is ABLE to PAY when 
it is TIME to pay. Carrying cheap, under-rate, uncertain Compensa- 
tion - ISSUED BY SOME "CUT PRICE" COMPANY - just to conform to the 
Compensation Law is not A SQUARE DEAL to Employees. 


Every EMPLOYER knows this and while, unfortunately, there are a 

FEW who are willing to SUBSIDIZE conscience and TAKE A CHANCE for 

the sake of saving a FEW DOLLARS, the "GAMBLE" in the end will prove a 
"BAD BET" and will COST MORE than GUARANTEED COMPENSATION AT A 

FAIR AND EQUITABLE RATE. 


YOU CAN PUT A TEN CENT PIECE SO CLOSE TO YOUR EYE THAT YOU CAN'T 
SEE A TEN DOLLAR BILL THREE FEET AWAY. THAT'S WHAT THE BUYERS OF 
CHEAP COMPENSATION ARE DOING! 


The KEYSTONE in the COMPENSATION FOUNDATION is absolute SAFETY FOR 
THE INJURED or his dependents. Therefore COST is not the FIRST 
CONSIDERATION, but the CERTAINTY that SETTLEMENTS will be made when 
SETTLEMENT TIME COMES. YOU CAN'T GET SOMETHING FOR NOTHING! 


Yours for positive protection, 


LA 
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PLANS EXPANSION 





Republic Casualty’s Capital Stock 
Will Be $1,000,000 





ACTION BY STOCKHOLDERS 





Surplus Will Be About $750,000—H. C. 
Silliman’s Letter 


The Republic Casualty Company, Pittsburgh, 
at a recent meeting of its stockholders, voted 
to increase the capital stock of the company 
to $1,000,000. The additional stock will be 
sold at two for one and a portion has already 
been subscribed. Under the new plan, the 
company’s officers will be enabled to expand 
their operations and substantially increase the 
organization’s business. 

Replying to a telegram sent by THe Spec- 
TATOR and requesting authentic information re- 
garding the proposed increase in capital, H. 
C. Silliman, vice-president of the Republic Cas- 
valty, wrote the following letter : 


[To the Editor of THe Specrator] 

I wired you to-day as follows: 

“Have written you reply to your telegram” 
which I now confirm. 

At a meeting of the stockholders on last 
Thursday it was voted to decrease the capital 
stock of the company from $889,833.33 to $667,- 
375.00—the difference being transferred from 
capital account to surplus account. 

At the same meeting it was voted to increase 
the capital stock of the company from $667,- 
375.00 to $1,000,0c00.00—the additional stock 
being sold at two for one. 

A portion of this additional stock has already 
heen subscribed, and we anticipate that the 
entire amount will be fully subscribed and paid 
for within the next few weeks. 

When this has been finally accomplished, it 
will give us a paid-up capital of $1,000,000.00 
and a surplus in the neighborhood of $750,000.- 
0o—and will enable us to substantially increase 
our business. 

If there is any further information I can 
give you, kindly advise. 


NEWSPAPER ACCIDENT POLICIES IN 
KANSAS 

Cannot Compel Policyholder to Be a Sub- 
scriber 


Topeka, KAn., September 28.—The “dollar- 
a-year” accident companies which have been 
doing a large business through newspaper ad- 
vertising cannot compel a Kansas policyholder 
to be a regular newspaper reader as a part of 
the insurance contract. William R. Baker, 
superintendent of insurance, and Chas. Hobbs, 
actuary for the department, have refused to 
approve the policy form of one of these acci- 
dent companies. The policy contained an added 
Provision to the usual standard provisions of 
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accident policies. This provision was that the 
holder should be a regular reader of the news- 
paper in which he saw the advertising and 
from which he clipped the coupon on which he 
applied for the insurance. 

The ruling of the Kansas department was 
that the requirement that a policyholder be a 
regular reader of some newspaper had no di- 
rect connection with the insurance and should 
not be permitted. It was pointed out that a 
policyholder might be having his eyes treated 
or go on a long vacation and not be able to 
read the newspaper named in the policy for 
a month or several months. 


TO MEET IN MONTREAL 
Automotive Association and Casualty As- 
sociation, Mutuals, Will Hold 
Joint Convention 


The sixth annual meeting of the Autonio 
tive Association and the fifth annual meeting of 
the Casualty Association, mutual groups, wil! 
be held jointly at the Mount Royal Hotel, 
Montreal, Canada, from October 7 to 10. The 
Automotive Association will hold sessions on 
October 7 and 8 and the Casualty Association 
will gather on October 9 and 10; but the mem- 
bers of both bodies will be free to attend the 
different sessions. 

The opening session will be addressed by 
Hon. Charles Duquette, mayor of Montreal and 
president of the Alliance Nationale, one of the 
largest fraternal organizations in the Domin- 
ion. He will discuss mutual fnsurance and the 
future influence of that type of writings. Some 
of the topics chosen for treatment during the 
sessions are as follows: 

“Causes of Rising Cost in Workmens Com- 
pensation Insurance”; “Competition with State 
Funds”; “Development of Multiple Lines in 
Casualty Insurance”; “Value of Tabular Re- 
serve System as Applied to Automobile Cas- 
ualty Lines”; “Compulsory Automobile Insur- 
ance”; “Valuation of Liability for Automobile 
Claims”: “Valuation of Automobiles for Fire 
and Theft Insurance”; “Bank Deposits as an 
Aid to Business Getting”; “The Automobile 
Manufacturer and Automotive Insurance.” 


L. E. Huffman Appointed 

The Aétna Life Insurance Company an- 
nounces that L. E. Huffman is now its general 
agent for group disability business in the State 
of West Virginia, with headquarters at 622 
Peoples Exchange Bank building, Charleston. 
He succeeds his brother, L. C. Huffman and 
the territory, while not exclusive to Mr. Huff- 
man, embraces the entire State, reporting being 
direct. 
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ACTION TAKEN .~~ | 





Bureau Members Organize Plate 
Glass Department 





G. F. MICHELBACHER IS ACTING 
MANAGER 





Statement of Intentions—Governing Com- 
mittee Appointed 


Following a series of meetings held at the 
offices of the National Bureau of Casualty and 
Surety Underwriters in New York city last 
week, it was decided to go through with the 
plan for organizing a plate glass insurance 
department in the Bureau and this was ac- 
cordingly done. It will be recalled that this 
plan was first broached some time ago but ac- 
tion was withheld until a more favorable op- 
portunity. 

The new plate glass department, now defi- 
nitely formed, will begin operations to-day and 
G. F. Michelbacher, secretary of the National 
Bureau of Casualty and Surety Underwriters, 
has been made acting manager. A governing 
committee was chosen, consisting of the fol- 
lowing companies: Globe Indemnity, Hart- 
ford Accident and Indemnity, Indemnity In- 
surance Company of North America, Travel- 
ers Indemnity and Republic Casualty. 

At the conclusion of the final session, Mr. 
Michelbacher gave out a statement which read 
as follows: 

Beginning October 1, 1925, the new depart- 
ment will offer service to those companies which 
are actively affiliated with it. It is planned 
to perform for these companies all of the ser- 
vices which they have heretofore received from 
other inspection and rating organizations. For 
the time being, at least, an effort will be made 
to maintain uniformity of underwriting and 
rating procedure in the plate glass insurance 
business. However, the governing committee 
plans to make an immediate survey of the plate 
glass insurance rating system with the idea 
that this investigation will disclose needed im- 
provements which will be brought up for dis- 
cussion later. 

A list of companies which have committed 
themselves to the new division of the Bureau 
contains these names: 

JEtna Casualty and Surety, Eagle Indemnity, 
Globe Indemnity, Hartford Accident and In- 
demnity, Indemnity Insurance Company of 
North America, Independence Indemnity, Lon- 
don Guarantee and Accident, New Amsterdam 
Casualty, Norwich Union Indemnity, Phoenix 
Indemnity, Republic Casualty, Royal Indem- 
nity, Standard Accident, Sun Indemnity, Trav- 
elers Indemnity, United States Casualty, 


Zurich General Accident and Liability. 
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REDUCING JEWELRY LOSSES 
Retailers Association Hears Description of 
Methods to Outwit Bandits 

RicuMonp, Va., Sept. 28.—The part that in- 
surance companies have played in reducing 
jewelry losses was told by Grenham Ennis of 
New York at the annual meeting of the Na- 
tional Retail Jewelers Association, held here 
recently. 

Two aids in preventing banditry were de- 
scribed at length by Mr. Ennis in an interest- 
ing address. The first is “tear gas,” which 
blinds the robber for ten minutes. The gas 
is released by pressure of a rail which runs 
under the counters, and which also automatic- 
ally sounds an alarm placed over the entrance 
to the store. No mask has yet been invented 


which may be used effectively in withstanding 
tear gas, according to Mr. Ennis. The vic- 
tim is blind fully ten minutes, during which 
time he is easily captured. 

The other device is designed to prevent loot 
Swinging plate glass is 
It is set in 


by window smashing. 
placed behind the window glass. 
motion by splintered glass when the blow is 
dealt, and thereby prevents the bandit from 
putting his hand in the window. The swing- 
ing glass, of course, does not obstruct the view 
through the window, so that the advertising 
value of window displays is not lessened. 

The use of either device will result in the 
assured obtaining a more favorable rate on 
burglary insurance. 


The Jewelers Association had announced 











kinds of 


surety rate manual. 


business. 


F. & D. 


FIDELITY and DEPOSIT 
COMPANY 


BALTIMORE 








Fidelity and Surety Bonds and 


Burglary Insurance 





Three Hundred Sales 
Possibilities 


HERE are approximately 500 different 
bonds listed in the ordinary 







Conservatively speaking, about 300 of them 
are in more or less constant demand. 


In other words, every surety salesman has 
in the neighborhood of 300 sales possibilities 
from which to build a profitable volume of 







This fact, plus the advantage of a connection 
with a company which is noted for the prompt- 
ness with which it meets its obligations, is 
one reason why several thousands of insur- 
ance men are finding it pays to represent the 
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that there would be a display of jewelry valued 
in excess of $20,000,000 at the Jefierson hote| 
during the convention, but on account of objec. 
tions raised by insurance companies the ey. 
hibit was not shown. It was felt that the pup. 
licity which had been given to the exhibit 
would attract a large number of crooks to the 
hotel, resulting in loss of property, if not of 
life. 
Security Union Casualty’s Officers 

The officers of the Security Union Casualty 
Company, recently organized at Houston, 
Texas, by G. R. Christie and W. P. Hobby are 
as follows: George R. Christie, president: \y. 
P. Hobby, vice-president; A. A. Ohlin, vice. 
president; C. A. Cuthrell, treasurer, and 
Thomas Fitzgerald, secretary. The company 
has a capital of $100,000 and a surplus ot $50, 
coo and will make a feature of workmen's 
compensation business. 

It will be recalled that THe Spectator, in 
its issue of August 6, noted the fact that the 
Security Union Casualty had _ reinsured the 
Oilmen’s Reciprocal of Houston. 


Issues Boiler Rate Chart 
The Royal Indemnity Company, New York, 
has just issued a chart, for brokers and agents, 
showing revised steam boiler insurance rates 
as now applicable. The chart includes charges 
on power boilers, dwelling house boilers and 
similar classes. 
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PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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HITS CHRYSLER PLAN 


Address of James W. Henry at 
French Lick Convention 








LEGALITY NOT A QUESTION 





President of Casualty and Surety Agents 
Says Departure from Established Un- 
derwriting Practices Is Real Con- 
sideration 


James W. Henry, president of the National 
Association of Casualty and Surety Agents, ad- 
dressed the joint convention of that body and 
the International Association of Casualty and 
Surety Underwriters at French Lick, Ind., 
yesterday and after stating that there was a 
spirit of unrest evident in the casualty busi- 
ness, due to some companies’ greed for pre- 
mium volume, turned his attention to the 
Chrysler-Palmetto plan of automobile insur- 


ance by saying: 


LecaLity Nort IMporTANT 

During the present year several problems in 
connection with the underwriting of automo- 
bile insurance have come up. Perhaps the 
most important one of the entire lot is what is 
known as the Chrysler-Palmetto deal. Whether 
or not the plan is legal is yet to be determined. 
In my opinion, however, this is not the impor- 
tant factor in the situation. Such a radical 
departure from accepted practices in under- 
writing by the insurance companies is the big 
problent for consideration. Its effect, as I see 
it, will be to undermine the entire structure of 
the American agency system, on which the 
companies have expended many years of effort 
and much money to develop and, if carried to 
its logical conclusion, will seriously injure the 
general and local agency system of the entire 
country. I have heard it stated times without 
number hy company officials that the agency 
system of America was an economic necessity 
in the insurance business. If this is true, then 
there is no nlace in the whole scheme of in- 
surance for any Chrysler-Palmetto deal. If 
the changing order of things demands that 
deals of this kind must be consummated as an 
economic necessity, it will mean an_ entire 
change in the plans and practices of our Asso- 
ciation. We, therefore, urge upon the execu- 
tives of the insurance companies that they make 
haste slowly in adopting any radical innova- 
tion in the insurance business, such as indicated 
by the plan spoken of. 


A New ScHEME 

A new scheme for writing automobile in- 
surance on the privately owned car has devel- 
oped under what is known as the “Wholesale 
or Group Automobile Plan.” The details of 
this plan are so well known to all that it would 
be useless to review them at this time. The 
spacious plea of the companies interested in 
the plan is that it saves money to the insur- 
ing public, hut how they can justify any such 
statement other than that they are offering a 
reduced premium carrying charge for the cov- 
erage, passes all understanding. In those 
States where they have anti-discriminatory 
laws the plan was immediately frowned upon 
by the insurance departments. The Tnsurance 
Superintendent of the State of New York 
displayed firm judgement and quickly ruled 
against what is, without question, a most 
pernicious rebate to a favored class of pol- 
teyholders. We have had considerable corre- 


spondence with the National Bureau of Cas- 
ualty and Surety Underwriters on this impor- 


tant subject and wish to impress upon them 
the necessity of their being most active in 
meeting the situation. Once again, this inno- 
vation in underwriting practices strikes a blow 
at the established agency system and if the 
system now in operation is to be continued for 
the production of business, the companies them- 
selves must lend an attentive ear to our com- 
plaint of the practice being indulged in by 
some companies of group writing. If this is 
an evil, there is a remedy we feel sure, and 
the companies and agents must earnestly seek 
it. 

President Henry next discussed the question 
of compulsory automobile insurance, referring 
briefly to the result in Massachusetts and 
describing the work of the special committee 
of nine organized to deal with the problem. 


Acoulisition Cost RULES 
Dealing with the subject of acquisition cost 
rules and their operation in the casualty busi- 
ness, the speaker said: 


Perhaps the most important problenr left 
ever from our last year’s activities was that of 
Acquisition Cost Rules. This situation has been 
one of chaos since 1922 and became most 
acute in the latter part of 1924. The com- 
panies were dissatisfied; the general agents 
were dissatisfied; the Insurance Superintend- 
ent of the State of New York was not satis- 
fied, and it looked as though whatever was 
done would not be satisfactory to any of the 
parties at interest. However, the Insurance 
Superintendent of New York took hold of this 
very difficult situation and after a full hearing 
of both sides of the controversy, issued instrwe- 
tions demanding acceptance of the Acquisition 
Cost Rules as approved by the Insurance Com- 
missioners’ Convention held in New York in 
December, 1922, with modifications and 
changes, and we are all working under them 
at the present time. How much satisfaction 
is being found by the companies under the pres- 
ent Acquisition Cost Rules I am not prepared 
to say, but from the standpoint of the general 
agent I am free to confess that while the rules 
imposed a very general hardship upon the mem- 
bers of our Association, we feel that the adon- 
tion of the rules and compliance therewith by 
the comnanies and agents, under the modifica- 
tions and changes, is a step in the right direc- 
tion and one which will tend and has tended 
to stabilize the casualty insurance business. 


Contract Bonp ProsLEMsS 
In concluding his remarks, President Henry 
outlined the dissension arising between surety 
companies and the Associated General Con- 
tractors and, on this point, stated: 


The second important problem left over from 
the 1924 convention was the dissatisfaction of 
the Associated General Contractors of Amer- 
ica in connection with the practices in issuing 
surety bonds. The meeting last year at White 
Sulphur Springs with the representatives of 
the Associated General Contractors was fol- 
lowed by additional meetings during the pres- 
ent year and we believe really constructive 
work has been accomplished, which will help 
to improve a very bad situation in connection 
with contract bond underwriting. A uniform 
questionnaire and _ financial statement were 
adopted, have been printed, and will he ready 
for distribution within the very near future. 
While these have not been accepted formally 
by the Surety Association, to the best of mv 
knowledge, yet I am reliably informed that 
they have universally expressed the opinion 
that this is a forward movement in the busi- 
necs, and I do not anticipate that any serious 
objections will be interposed for their adoption. 


at 





CASUALTY BUSINESS 


Part III of New York Superinten- 
dent’s Report Soon to Be Issued 


INCREASE IN ASSETS SHOWN 


Total Income for 1924 Was $589,939,431 
—Aggregate Net Surplus Was 
$120,701,628 


James A. Beha, New York Superintendent of 
Insurance, will this week issue Part III of his 
1925 report to the legislature. This volume 
deals with the casualty or miscellaneous lines 
of insurance and gives abstracts of the 1924 
business of 46 New York State, 47 other-State 
an! 8 foreign companies authorized in New 
York; a total of tor. 
are mutuals of New York and 10 mutuals of 
other States which do mostly either automo- 
lile or workmen's compensation business. Out- 
side of health and accident, the casualty lines 
are a comparatively recent development, but 
have had a large and rapid expansion and per- 
form to-day a variety of indispensable eco- 
nomic functions. 

The companies reporting to New York show 
at the beginning of the present year assets of 
$764,836,067, an increase of $70,365,534 for 
the year. Liabilities, excluding capital, amounted 
te $542,380,330 and capital invested totaled 
$101,746,000, leaving a net surplus of $120,- 
701,628. 

The total income for 1924 was $580,930,431, 
of which amount $540,694,624 was from pre- 
miums as follows: 


Of these companies, 21 


Workmen’s compensation ............ 
vsti: SIGDOEG 6 ods hg gpd wis Sede wa Seid Ps 
Fidelity and, GUr@ty coo ocs<. cs ewicwciv'ain's 
Accident and healtliic..<..cccceceescs 
Liability other than auto.............. 


$144,680,572 
191,987,319 
78,598,548 
71,638,421 


$2,532,611 





Auto property damage................ 12,124,270 
Butelaty and. theft. ec ccws ccecacess 26,513,012 
PURO BIMMEe sos cco dad owesieeca tas 15,490,919 
Boiler, engine, machinery......... 9,025,250 
OCVQUNE oo congas siee cute s hee Ete 1,165,172 
Damage and collision other than auto. . 1,762,300 
RVG GUNG 52 sale Mcwarea nde niiec ts 1,274,434 
Sprinkler and other classes........... 901,768 


The disbursements for the same period were 
$520,260,806, of which amount $251,272,317 was 
for losses and $38,273,783 for. investigation and 
adjustment of claims. Total premiums in New 
York State were $141,355,860; total loss claims 
paid, $70,410,838. This class of insurance com- 
panies experienced a net loss in underwriting 
during 1924 of $4,819,822 and a total net gain 
in surplus of $23,733,213. The present volume 
includes also reports of twenty title and mort- 
gage guaranty companies with assets of $172,- 
221,438. 


To Prevent Traffic Accidents 


VA., 
principal thoroughfares will have block signal 
system similar to those used in New York if 
present plans are carried out. The Richmond 
Safety Council, at its meeting on September 
16, passed a resolution favoring the installa- 
tion of such a signal system for controlling 
traffic and reducing the number of traffic acci- 
dents. 


RICHMOND, Sent. 25.—Richmond’s 
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SUGGESTS REMEDIES 





Thomas P. Henry Says Safety Ques- 
tion Is Really Traffic Problem 





ENGINEERING ABILITY NEEDED 





Head of American Automobile Association 
Discusses Vehicles and the Fatality 
Rate 

Thomas P. Henry, president of the Amer- 
ican Automobile Association, addressed the con- 
gress of the National Safety Council in Cleve- 
land, Ohio, this week on the subject of “Safety 
and the Automobile.’ Mr. Henry first re- 
viewed the progress that has been made in the 
matter of accident prevention on streets and 
highways and said the whole problem was now 
viewed with hope rather than alarm since it 
was found that corrective measures really 
could be applied Stating that no single group 
of citizens, manufacturers, owners or police 
could be held responsible for the difficulties 
‘presented by the growing number of automo- 
bile on the country’s highways, Mr. Henry 
said: 

First, traffic and safety and practically 
synonymous, as far as accident prevention is 
concerned. Solve the problem of traffic con- 
gestion and you will have gone a long way 
toward the solution of your safety problem. I 
think this will be generally accepted as a funda- 
mental truth. I am equally convinced that 
failure to accept it as such will lead us to 
waste much time on temporary expedients 
which, at the best, can only be expected to 
bring temporary and short-lived relief. 

Second, of equal importance with the physi- 
cal adaptation of our streets and highways to 
take care of the burden imposed on them, is 
the question of educating the people to the 
new conditions. This calls for an intensive ed- 
ucational campaign for the whole country, for 
365 days each year. History and experience 
has taught us one thing, namely, that a safetv 
instinct can be developed. America—and I 
mean all the people—is beginning to recognize 
that it is lacking sadly in safety sense and 
that only through intensive evolution in the 
development of additional protective instincts 
can the country walk and motor in safety. We 
need education and more education in every 
way that can reach the eye and the brain. 

Third. While we are doing everything 
possible to promote physical improvements in 
our streets and highways and to develop safe 
instinct through education, we must not over- 
look the practical things that we can do here 
and now. I mean by that, reasonable regula- 
tion of traffic both as regards the automobile 
and the pedestrian; in other words, as regards 
all users of the streets and highways. This in- 
cludes such adjuncts as adequate traffic control 
forces, adequate signaling devices, proper 
marking of highways, an intelligent system of 
protection of railroad grade crossings and other 
details of practical control. 

Mr. Henry pointed out the need for proper 
city planning and control of traffic and stated 
that educational methods must be adopted in 
order to impress the necessity of corrective 
measures upon the public generally. Concern- 
ing police action, Mr. Henry said: 





The police officials and their advisers in 
many of the large cities have used commend- 
able ingenuity and patience in untying traffic 
tangles and inventing schemes for preventing 
them. But the end of such measures is near 





———= 


—what is now needed is engineering ability and United States Fidelity and Guaranty for two 
not police power. years or more and are receiving an anntal 


When the cities and their traffic commissions alary of $780 hich ae ; 
begin to find that the traffic problem cannot ‘4*@TY OF 9700 oF higher may participate in the 


be solved by putting drivers in jail, they will Plan at a cost of 5 cents a month per $100 of 
turn their attention to the streets. ; insurance, the balance of the premium being 
As the engineers point out, traffic congestion paid by the company. 

can be relieved by expanding intersections, F 
“separating” grades, rounding corners, eliminat- 
ing obstructions. Even better results can be New York Indemnity Agency 
obtained by intelligent and liberal repaving of Appointments 

streets which are not being used because of 
noor pavement, thus multiplying the traffic 
lanes. 





Thomas L. Bean, vice-president and super- 
intendent of agents for the New York Indem- 
—_— nity Company, has announced the appointment 
Managers and Employees of U.S.F.&G. of Edgar H. Wilson as general agent fo, 
Get ALtna Group Policy surety lines at Trenton, N. J. In addition, the 
R. Howard Bland, president of the United appointments of Morris W. Gurian, Ney 
States Fidelity and Guaranty Company, an- Haven, Conn., and McCullough Bros., Nash. 
nounces that a group life insurance policy with ville, Tenn., as general agents were announced, 
the Astna Life has been secured for the man- The agency of McCullough Bros. is composed 
agers and employees of the Baltimore organi- of A. C. and T. C. McCullough, and all ar. 
zation. Persons who have been with the rangements are now completed. 





Welcome to Kansas City 
October 6-7-8-9, 1925 


National Agents Convention 





1925 





Fifteenth Anniversary Homecoming 


of ‘*Western’”’ 


Automobile Insurance Agents 
AT FORT SCOTT, KANSAS 


Friday, October the Ninth 


Nineteen Hundred and Twenty-five 








Call at “Western” Headquarters 


Ridge Insurance Agency—703 Ridge Arcade Bldg. 
and arrange to accompany our Delegation from 


Kansas City to Fort Scott 
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MAKES HIT 





E. C. Lunt’s Address at French 
Lick 





FORESEES BIG VOLUME 





$12,000,000 Loss for Thirty-Nine Compa- 
nies in 1924—Declares Rates 
Are Fair 

Edward C. Lunt, president of the Sun In- 
demnity Company, delivered a humorous ad- 
dress filled to overflowing with wit and para- 
dox before the joint convention of the Inter- 
national Association of Casualty and Surety 
Underwriters and the National Association of 
Casualty and Surety Agents, going on this 
week at French Lick Springs, Ind. At the be- 
ing of his talk he said: 


I have been a surety man for the greater 
part of my misguided career, and before | 
degenerated into some sort of third-grade, all- 
around, casualty manager—spread out very thin 
over the whole expanse and in spots a mere 
spider’s web in that respect—I remind myself 
of the tail of Halley’s comet, which Professor 
Lowell described as “the airiest approach to 
nothing set in the midst of naught.” As I was 
saying, while I remained a common, garden- 
variety type of surety man, before that evolu- 
tionary stage in my crude development, I used 
to regard the surety and of the game as pretty 
much the whole works, and I looked upon our 
various casualty departments as mere sideshows 
to the big tent. In fact, it might be more accu- 
rate to say that I regarded them as noxious 
excrescences, aS poisonous parasites sucking out 
the life blood from the bonding department, 
the only division of the business really worth 
while. 

Later Mr. Lunt confessed that these earlier 
opinions had been somewhat modified. “Now,” 
he said, “I see that the compensation, liability, 
and other minor divisions of the business, 
though relatively negligible, still deserve some 
slight consideration on the part of a conscien- 
tious manager—at least they do if he has anv 
desire to keep his company on the map.” 

Finally Mr. Lunt permitted his audience to 
straighten up and rest their aching “laughters” 
and he spoke seriously of his own company, 
the Sun Indemnity, and the business in gen- 
eral : 


In mere size our figures are now imposing. 
The Sun Indemnity Company, assisted to a 
trifling extent by the other companies in the 
business, will do this year a volume of some- 
thing like $500,000,000. To you plutocrats of 
the field, supersaturated with wealth and ac- 

tomed in your private pecuniary affairs to 
astronomical figures, half a billion dollars is 
mere pocket change, but to us home-office 
pikers in Hartford, Baltimore and New York, 
with our small-town standards, five hundred 
million dollars looks like a lot of money. Yes, 
indeed, we think that ours is a pretty large 
business, and that we are doing it rather effi- 
ciently, on the whole, and at rates more than 
fair to the public. I wonder whether you all 
tealize the strength of our position as regards 
fairness of rates. Last year the thirty-nine 
companies operating in the State of New York 
did an aggregate business of $453,000,000, and 
vet their underwriting profit on that enormous 
volume was less than nothing: in fact, thev 
Susutained a net loss from underwriting of 
more than $12,000,000. 





TAKES UP DUTIES 

W. W. Greene Becomes Actuary and 

Comptroller of General Reinsurance 

W. W. Greene, who recently resigned as 
actuary of the National Council on Compen- 
sation Insurance to become actuary and comp- 
troller of the General Reinsurance Corpora- 
tion, New York city, takes up his new duties 
Mr. and new 
position was chrouicled in THe Spectator for 
September 10. 


to-day. Greene’s_ resignation 


Mr. Greene has had a long experience in 
the casualty insurance business and is thor- 
oughly versed in- the various phases of its oper- 
ation. As actuary of the National Council on 
Compensation Insurance he was in close touch 





W. W. GREENE 


with the difficulties and problems of compen- 
sation writings. His ability 
should prove of real value to the General Re- 
insurance and the connection will give even 
further scope to his efforts. 


and knowledge 


H. S. BEAN CHOSEN 
Succeeds the Late C. McDowell as Presi- 
dent of Eastern Casualty 

Boston, Mass., September 29.—H. S. Bean, 
first vice-president and secretary of the East- 
ern Casualty Company of this city has been 
elected president, succeeding the late Corwin 
McDowell. Mr. McDoweil was stricken while 
addressing an insurance convention recently in 
Worcester and died in the arms of his son. 

Mr. Bean was the close friend and confident 
of Mr. McDowell and it was a compact between 
them inasmuch as they jointly controlled the 
majority of the stock, that the administration 
of the company should not go outside the or- 
ganization. 

Walter W. Morse, of 
dent and manager for the company in Maine 
and New Hampshire, succeeds Mr. 
first vice-president. Putnam McDowell, son 
of the late Corwin McDowell, who for the past 
two years has been engaged in agency develop- 


Portland, vice-presi- 


Jean as 


ment work for the company, becomes a vice- 
president, while Hugh D. Turner, assistant- 
secretary, becomes secretary, with a place on 
the board. 








SAFETY COUNCIL CONVENES 


5000 at Fourteenth Annual Gathering— 
Organization to Reduce Auto Acci- 
dents Urged 


CLEVELAND, Onto, Sept., 28.—Educators, 
public officials, engineers and industrial men 
arrived in this city in a steady stream all day 
Sunday to attend the fourteenth annual safety 
congress of the National Safety Council, which 
is going this week in the Hotels Statler, Win- 
ton and Cleveland. Perhaps some of the mon- 
ster attendance may be attributed to the fact 
that the congress will include the programs of 
the National Civilian Rehabilitation Confer- 
the Conference of the Industrial 
Nursing Section of the National Organization 
for Public Health Nursing. In addition to 
these, representatives of the Hoover Confer- 
ence on Highway Safety are in attendance at 
the meetings as are all representatives of lead- 
ing agencies engaged in safety work in rela- 
tive subjects. 


ence and 


The opening session this morning at the 
Hotel Statler began at the conclusion of the 
addresses of welcome by Hon. William R. 
Hopkins, city manager of Cleveland; H. K. 
Ferguson, president, Cleveland Safety Council, 
and suitable response by C. B. Auel, president 
of the Council. The most important action 
so far is the adoption of a resolution advocat- 
ing the organization of communities for the 
purpose of combating the growing automobile 
accident toll; the incorporation of safety in the 
public school curriculum, and uniform traffic 
regulations and drivers’ license laws. It was 
also urged that concentrated attention should be 
give the automobile accident problem by State 
and municipal officials, who should utilize every 
means to remove, where possible, hazards from 
local traffic centers. Following these resolu- 
tions the annual meeting of members adjourned 
until the executives’ session gathered during 
the afternoon at the Statler. An interesting 
meeting was held, including a striking address 
by Rear Admiral Williams S. Sims, entitled 
“Safety and the Nation.” Later Dr. F. Ritz- 
man, representating the International Labor 
Office, League of Nations, Geneva, discussed 
Accident Prevention Activities of the Interna- 
tional Labor Office, League of Nations. Sub- 
sequently the meeting adjourned until the re- 
ception and dance held in the grand hall room 
at 8:30. 


L. A. Harris Elected President 


L. A. Harris, for the past five years vice- 
president and treasurer of the American Auto- 
mobile Insurance Company of St. Louis, has 
heen elected president, succeeding the late 
Charles W. Disbrow. Mr. Harris, a native 
of St. Louis, had his early training in public 
utilities companies of that city. He has served 
years as general auditor of the 
Southern Surety Company and during the war 
was chief auditor of the Emergency Fleet 
Corporation at Washington. 


for seven 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN'S COMPENSATION, LIABILITY AND OTHERKCASUALTY*LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - -  $4,439,946.82 
Capital - - . - 750,000.00 
Surplus - - - - 885,425.17 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - - 2,200,980.45 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 

Financlally Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 




















Central States Life 


Insurance Company 
St. Louis, Mo. 








General Agency Openings 
in 
FLORIDA — ILLINOIS 
TEXAS MINNESOTA 
UTAH SOUTH DAKOTA 





Assets $6,500,000 





Insurance in Force 
$65,000,000 


PENNSYLVANIA 
CASUALTY COMPANY 


LANCASTER, PA. 


Has openings for Progressive General and District Agents 
to handle all forms of Health and Accident Insurance. 


PENNSYLVANIA MARYLAND 
OHIO DISTRICT OF COLUMBIA 
NEW JERSEY DELAWARE 


Executive Offices 


COMMONWEALTH BLDG., PHILADELPHIA, PA. 




















DETROIT FIDELITY AND 
SURETY COMPANY 


Home Office, Detroit, Michigan 
HOMER H. McKEE, President 


Specialists in Fidelity and Surety Bonds exclusively. 
We give SERVICE. This means an increased pre- 
mium account. 


SERVICE is a much abused word—all of us talk it— 
some of us give it. 


We have agency territory available in the following 
States: 


Arkansas Kentucky North Carolina 
California Maryland North Dakota 
Colorado Massachusetts Ohio 
Connecticut Michigan Oregon 

Dist. of Columbia Minnesota Pennsylvania 
Florida Mississippi South Carolina 
Illinois Missouri Tennessee 
Indiana Nebraska Texas 

Iowa New Jersey Virginia 
Kansas New York West Virginia 


Wisconsin—Wyoming 


Correspondence solicited 


Large qualifying power 
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FRATERNAL 

A member of a fraternal society, who is 
suspended for violation of a reasonable by- 
law, must pursue the remedy provided by 
the society for the review of assessments 
pefore appealing to the court. 

Plaintiff made written application for mem- 
fership on a fraternal society, was accepted in 
109 and the insurance policy issued to him. 
By his application he agreed to be bound by 
all by-laws, “which are now in effect or may 
become effective.” 

In 1916, the tnion amended its by-laws by 
“Members strike 
ganized strike sanctioned 


providing : engaged as 
breakers during an or 
ty the labor ceuniuation must be 
suspended from the sick and accident features 
of the union for a period of three months.” 

On June TI, I922, the local lodge in reeular 
meeting suspended plaintiff 
regular work of a 


because he was 
performing the so-called 
strike breaker. 

Plaintiff contends that the amended by-law 
under which he was expelled was void and un- 
Right of ap- 


peal is given to the supreme judiciary commit- 


enforceable because unreasonable. 


tee and from its decision to the supreme execu- 
tive board and from there to the convention 
where grievances can be heard. Plaintiff did 
not pursue his right of appeal. Held, that un- 
til plaintiff exhausts his remedy within the so- 
ciety by using any appeal possible, he should 
not be allowed to maintain his suit at law for 
damages. The rules of the society are just and 
reasonable and should be observed. Judgment 
for defendant affirmed. 


Smith vs. South Slavonic Catholic Union 
(Sup. Ct. of App. of West Virginia), 128 
South FE. Reporter, 306. 

SURETY 


The legal effect of a binder which is issued 
fora short period of time while the company 
is making an investigation of the risk, and 
stating that it shall become void upon delivery 
of a corrected policy, is to obligate the com- 
pany upon the risk according to the terms of 
the policy ordinarily used by it 

Sherri vs. National Surety Co. 
124 Misc. 450. : 


(Sup: €t-), 


FIRE 

A purchaser of a second-hand automobile, 
who failed to comply with statute and his 
vendee, held not to have any insurable in- 
terest, 

The plaintiff sued the defendant to recover 
the amount of $600 on an insurance policy, 
covering against fire and theft. The evidence 
showed that when the appellant purchased the 
car, it was second-hand and no bill of sale was 


Sven and filed with the tax collector as re- 
quired by law. 


The sale of a second-hand auto- 


= 


2Seuranee Lec@sl ONS 


oe, By Joseph @. Seller of the New ork Ber GS 


mobile is void where the sale is made without 
a bill of 
as required by law. 


sale and transferring the 
As the 
sale was void, no title passed to the purchaser. 
Not having any interest in or title to said car, 
neither of them had interest 
hence the insurance 


executing 
license fee receipt; 


any insurable 


therein and contract of 
was void and no recovery can be had. 

Henessey vs. Automobile Owners Ins. 
(Ct. of Civil App. of Texas), 273 S. W. 
1024. 

Iron-safe clause is a werranty binding in- 
sured and a condition precedent to re- 
covery; failure to observe this clause pre- 
cludes recovery. Inventory showing origi- 
nal purchase price of gocds, but not their 
value at time of inventory, is not a suff- 
cient “inventory” within the  iron-safe 
clause. 

Stipulations in the iron-safe clause are war- 


Ass'n 
Rep. 


ranties binding upon the assured, and condi- 


tions precedent to commencing an action on 
the policy. 

One stipulation required a complete itemized 
inventory of stock on 
vear. Held, 
ing the original purchase price of the goods, 
taking 


hand at least once a 


that a so-called inventory, show- 


but not showing their value at time of 
the inventory, does not come within the mean- 
ing of the above-quoted stipulation. 
Verdict for insured reversed. 
4Etna Ins. Co. vs. Goldman (Ct. 
of Georgia), 128 S. E. Rep. 13. 


ACCIDENT 

Notice of cancellation sent to club, pur- 
suant to a clause in policy permitting the 
company to cancel policy by such written 
notice, violates Insurance Law, Section 107. 
A member of the club who has paid his pre- 
mium to the club may recover upon his pol- 
icy of accident insurance, notwithstanding 
said cancellation notice. 

Plaintiff was a member of the Travel Club 
of America were insured 
against accident by a single policy issued by 
defendant. Each member paid the premiums on 
his risk to the club, which acted as agent to 
collect and pay over the premiums to the com- 
pany. The plaintiff had paid his premium to 
the club, failed to forward to the com- 
pany any premium moneys because of financial 
difficulties. the defendant at- 
tempted to cancel all the insurance of the mem- 
bers by sending one cancellation notice to the 
club. The policy specifically provided that a 
single notice to the club would be sufficient to 
cancel all insurance. 

It was admitted that no notice of cancella- 
tion was sent to the plaintiff, either directly or 
indirectly. Held, that this method of cancella- 
tion is contrary to the provisions of Section 
107 of the Insurance Law of New York—which 


25 


of App. 


whose members 


which 


For this reason, 





requires that written notice of cancellation be 
given “to the insured.” Substituted service of 
said notice on the club is not sufficient. 
Judgment previously given for defendant is 
reversed and new trial ordered. 
Edward Grossman vs. London 
and Aécident Company, Ltd., App. 
First Dept., N. Y., 124 Misc. 520. 


Guarantee 
Term, 


LIFE 

Policy is contract of State, where applica- 
tion is made, premiums paid and policy de- 
livered. Under Iowa law, insurance com- 
pany is liable for death from influenza, in 
military service. 

Action was brought on a life insurance pol- 
amount of $5000 in which plaintiff was 
The policy contained a 
military and naval clause, which provided that 

death should occur 
engaged in military or naval service, that liabil- 
ity should be limited to cash surrender value 
of policy at date of death. The assured entered 
the military without obtaining a per- 
mit fromm the company, and later died while at 
death 


icy in 
named as beneficiary. 


while the assured was 


service 


a training camp at Fort Dodge, Iowa, 
being caused by influenza. 

As a result of an interview between the plain- 
tiff and the president of defendant company, 
the question of defendant’s liability was re- 
ferred to the Insurance Commissioner of the 
State of Iowa. He decided that the company 
liable for the cash surrender value 
and, accordingly, check for 
$120.35 was sent to plaintiff.and the policy de- 
livered to the company. Two years later this 
action was brought. 

On trial, plaintiff denied that there was any 
absolute agreement to refer the dispute to the 
Insurance Commissioner for decision and that 
she was incompetent to execute such an agree- 
ment and that the purported release and set- 
tlement were signed through the fraud and mis- 
representation of defendant. The jurv brought 
in a verdict for plaintiff. 

Held, that the policy is to be governed by 
the law of Iowa and not by the law of 
Nebraska. Insured was a resident of Iowa, 
where he made his application, paid his pre- 
miums and received delivery of his policy. The 
policy is an Iowa contract. The Iowa law pro- 
vided that death while engaged in military ser- 
vice, means death while taking part in some 
military service and caused by said service, as 
distinguished from death due to causes uncon- 
nected with said service. 

Death of an from influenza, 
which at that time was prevalent in civilian 
life is not within the clause, limiting liability, 
while engaged in military service. Judgment 
for plaintiff affirmed. 

Stephan vs. Prairie Life Insurance Co. 
(Supreme Court of Nebraska), 203 N W. Rep. 


was only 
the company’s 


enlisted man 
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FOUR YEARS YOUNG 
Our Business in 1924 


Gain 
Income $608,000...13+% 
Assets over $1,100,- 


Capital and Surplus 

over $358,000... .14+% 
Savings in Mortal- 

ity $73,000 or... 66% 





ie Se 


We have paid to our Policy- 
holders or their beneficiaries 


since our organization start- 
ed—$202,476.15. 


SALESMEN WANTED 


Minnesota, Iowa, Nebraska, Missouri, Kansas, 
Arkansas, Oklahoma and Texas. 


National Reserve Life Ins. Co. 


GEO. GODFREY MOORE, President 
Topeka, Kansas 











New Home Office Under 
Construction 











plus service 


The Philadelphia Fire and Marine Insur- 
ance Company is a financially strong, power- 
ful organization with an enviable record for 
reliable service. 

These features, combined with a full line 
of desirable policies covering protection on 
property and commercial activities, make 
an agency connection with this company 
most desirable. 


Write for particulars 


PHILADELPHIA 
F RE AND MARINE 
INSURANCE COMPANY 


1711 Chestnut Street, Philadelphia, Pa. 
508 Walnut Street, Philadelphia, Pa. 
209 W. Jackson Blvd., Chicago, Ill. 
125 Trumbull Street, Hartford, Conn, 
200 Bush Street, San Francisco, Cal. 
8th Floor Hurt Bldg., Atlanta, Ga. 

















The Agent’s Success Is 

The Company's Success 
With this ideal of co-operation in mind, our constant 
thought is to extend agents a service that will help 
secure prospects, ascertain their needs, build up inter- 
views and complete business. 


ie PROVIDENT 


LIFE AND ACCIDENT INSURANCE CO. 
of CHATTANOOGA, Tennessee 

R. J. Maclellan, president W.C.Cartinhour, vice-president and secretary 

ACCIDENT 





LIFE HEALTH 














1923-1925 SUPPLEMENT 


THE INSURANCE LAW of NEW YORK 


By AMASA J. PARKER, Jr. 
of Albany, N. Y. 


This book contains the amendments made by 66 
laws enacted in 1923, 1924 and 1925 to 112 sections, or 
over one-quarter of the total number of sections of the 
Insurance Law. It brings up to date the law as con- 
tained in PARKER’S NEW YORK INSURANCE 
LAW, 1922 Edition. New matter is set in italics, and 
matter omitted is enclosed in brackets, so that the 
possessor of the 1922 edition can readily ascertain 
exactly what changes have been made in 1923, 1924 
and 1925. Following each section are copious notes 
explaining the purpose of the amendments. There 
are also citations to the opinions of the courts of the 
State and reports of the Attorney-General construing 
the sections. 


Price, cloth binding, $3.50 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Casualty and Surety Men Convene 
(Concluded from page 4) 
business, to other entirely different lines of 
business and to learned societies. 

“7, The association is an important factor 
as between the companies and their agents both 
through the medium of our annual conventions 
and through the special standing committees of 
this association and of the National Associa- 
tion of Casualty and Surety Agents created to 
consider matters of mutual interest. 

“The annual convention has been and is an 
effective instrument for bringing about co- 
operative action, not only as regards the com- 
panies and their agents, but also as regards the 
general public, through addresses delivered by 
prominent public men. In addition, a spirit 
of friendship and friendly co-operation has 
been engendered by these annual meetings at 
attractive and pleasure-affording summer re- 
sorts. 

‘8. It has a creditable history. The Inter- 
national Association of Casualty and Surety 
Underwriters was the residuary legatee of 
three antecedent casualty and surety organiza- 
tions that had served our business well and, 
one of them, for a long time.” 

The final address at the morning session was 
made by Albert W. Whitney, associate gen- 
eral manager of the National Bureau of Casu- 
alty and Surety Underwriters, on the subject 
of “Insurance as ‘Conservation and Its Rela- 
tion to the Public Welfare.” Mr. Whitney 
urged insurance companies to pay attention to 
the theory of conservation, as well as to that 
of protection, and said that this would have 
a salutary effect on the underwriting loss ratio. 
His remarks will be fully summarized in the 
fire and casualty educational section of Tuer 
SPECTATOR next week. 

After announcements to the effect that the 
convention dinner will be held to-morrow 
night, and after listening to Spencer Welton, 
vice-president of the Fidelity and Deposit, who 
told or arrangements for the golf tournament 
and other contests this afternoon and to-mor- 
tow afternoon, the first day’s meeting was de- 
clared adjourned. 


Fire Committee Organized 


Ricumonp, Va., Sept. 26.—A permanent 
fre prevention committee was organized here 
fo act in an advisory capacity to Col. Joseph 
Button, State Fire Marshal. The Virginia 
Field Club has been interested in fire preven- 
tion for several months, and as a result of its 
amnual meeting, held in Norfolk last spring, 
the fire prevention movement gained impetus. 

The committee organized yesterday will be 
purely an informal one, and will be without of- 
ficers, However, it will function through sub- 
committees on laws, publicity and education, 
and inspections and co-operation. Col. Button 
will name these committees a little later. The 
National Fire Protection Association has been 
invited to participate in the activities of the 
Committee, but it was unable to have a repre- 
sentative in Richmond last week. 





REPLACES FARMERS OF 
IOWA 





First American Fire Will Reinsure 
Farmers of Cedar Rapids 





J. F. DONICA NOW SECRETARY OF 
AMERICA FORE GROUP 





First American Now Licensed in ~° All 
States That Farmers Does Business 
In—Agents Will Represent New 
Company 

Ernest Sturm, chairman of the boards of di- 
rectors of the America Fore group of compa- 
nies, has announced that the First American 
Fire Insurance Company is to replace the 
Farmers of Cedar Rapids in the agencies of 
that company on October 1. Preparatory to 
the move the First American has been licensed 
in all of the States in which the Farmers is 
doing business; also in a number of additional 
States. In the State of Iowa, the home State 
of the Farmers, agents will represent the 
Farmers of Cedar Rapids department of the 
First American Fire Insurance Company. 

Subject to the approval of W. R. C. Ken- 
drick, Commissioner of Insurance of Iowa, the 
First American Fire Insurance Company will, 
at a later date, reinsure all of the oustanding 
liability of the Farmers of Cedar Rapids. 

A number of considerations have prompted 
this move, the foremost being the economies 
to be effected through the centralization of con- 
trol in the home office and branch offices of 
the America Fore group. The transfer to the 
new company will be made without interrup- 
tion of business. Agents have been given 
complete agency supplies. The field force of 
the Farmers will represent the First American. 
The Cedar Rapids office of the Farmers will 
be continued as a field office, with headquarters 
for special agents and adjusters. Iowa agents 
will report to the Western department of the 
America Fore companies at Chicago. Vice- 
President J. F. Donica, of the Farmers Insur- 
ance Company, has been made secretary of all 
of the America Fore companies and will move 
to Chicago and there be associated in the man- 
agement of the Western department business of 
the entire group. 

The matter of placing the office staff of the 
Farmers has been provided for by transferring 
some of the Chicago office and obtaining posi- 
tions for others in Cedar Rapids. The older 
employees are being placed on a mutually sat- 
isfactory pension basis. 

Retirement Story a Mistake 

Edward D. Evans, president of the Sterling 
Fire Insurance Company, Indianapolis, Ind., 
declares that the statement carried in some in- 
surance journals to the effect that the Sterling 
Fire will retire from business is without offi- 
cial sanction as the board of directors have 
never taken any action on such a subject. Mr. 
Evans further asserts that the rumor no doubt 
was occasioned by the cancellation of certain 
reinsurance treaties. 
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Under the will of Mrs. Sallie May Dooley, 
which was probated last week, the city of Rich- 
mond and various charitable institutions lo- 
cated there received upwards of $2,000,000 in 
bequests. Mrs. Dooley was the widow of 
Major James H. Dooley, who died nearly 
three years ago, and who for years was a di- 
rector of the Continental Fire. 

Benj. A. Rhett, formerly of Southern De- 
partment headquarters of the Royal, who was 
recently assigned to a special agency in North 
Carolina, spent several days in Richmond last 
week, visiting friends. 

B. C. Lewis, Jr., secretary of the Virginia 
Fire and Marine, stopped off in Atlantic City 
this week, while en route to the meeting of the 
executive committee of the South-Eastern Un- 
derwriters Association, that he might attend 
the National Shriners’ Convention. 

Taylor Pettit has resumed his duties with 
the Richmond local agency of Davenport & 
Co. after two weeks’ vacation. 

Louis E. English, Virginia-North Carolina 
manager for the Boston and the Old Colony 
was installed as commander of the North Rich- 
mond Post of the American Legion, at the 
meeting of that organization held on Septem- 
ber 15. 

Charles F. Hardwicke, Jr., of the Richmond 
local agency of W. W. Hardwicke, Walford 
& Co. was in New York city last week to meet 
his mother, Mrs. W. W. Hardwicke, who spent 
the summer visiting relatives in England. 

Mr. and Mrs. A. P. Wilmer left Richmond 
last week for an automobile trip through Vir- 
ginia and North Carolina. Mr. Wilmer is gen- 
eral agent for the Life Insurance Company 
of Virginia. 

John Goode, Virginia general agent for the 
State Mutual, is among the Richmonders pres- 
ent at the National Shriners’ meeting in Atlan- 
tic City this week. 

Sympathy is felt for Dr. H. F. Folkes in 
the recent death of his daughter, Miss Dorothy 
Folkes, who was attending school at Nazareth, 
Ky. Dr. Folkes is remembered as the presi- 
dent of the Gulf Coast Life Insurance Com- 
pany, which was reinsured by the Internationa? 
Life, of St. Louis, in 1922. 

Mr. and Mrs. Thomas P. Reynolds have re- 
turned to their home in Richmond after several 
weeks’ stay at Asheville, N. C. Mr. Revnolds: 
is the Prudential’s general agent in Virginia. 

H. C. Mason, president and actuary of the 
Columbia Life, Omaha. accompanied by Mrs. 
Mason, left the home office to attend the Health 
and Accident Underwriters Conference at West 
Baden, Ind., from there thev went to the Adi- 
rondack mountains to spend a week’s vacation 
and reports from Mr. Mason are that he is 
having a splendid rest and seeing some won- 
derful sights in the mountains. 

Mr. and Mrs. Thomas P. Reynolds have 
returned to Richmond from an automobile tour 
of the valley of Virginia. Mr. Reynolds is 
general agent in Virginia for the Prudential. 

E. W. Butcher, vice-president and general 
manager of the Petersburg Insurance Com- 
pany, is absent from his office on a vacation of 
several weeks. 

Mrs. W. G. Sours and son, Billy, have re- 
turned to Jackson, Miss., following a lenythy 
visit to Virginia. Mfs. Sours is the wife of 
the secretary of the Bankers and Merchants 
Fire. 





—The National Board of Fire Underwriters has 
issued its 1925 Regulations for Electric Railway Car 
HTouses and Cars, ' 
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Why Take A Chance 


YOUR RENEWALS are equal to the interest in- 
come on an investment of the sum of all the first year 
premiums on the business you write. If you were 
making an investment of this amount you would be 
very careful about the security. You wouldn’t want 
some one ahead of you with a prior claim. 


IF YOU LOSE YOUR RENEWALS IT MEANS 
THE SAME THING TO YOU AS LOSING THE 
PRINCIPAL WHICH WOULD PRODUCE YOUR 
RENEWAL INCOME. 

YOU CAN’T AFFORD IT! 

The Columbus Mutual Life Insurance Company 
offers a VESTED RENEWAL CONTRACT, DI- 
RECT with the Home Office. Also liberal com- 
missions, automatic increases for volume, unrestricted 
territory, unlimited opportunity to develop personal 
or agency production, free from jealous interference 
or hampering restrictions. 


PERFECTED ENDOWMENTS are automatical- 
ly, Ordinary Life if you die; optionally, Limited Pay- 
ment Life if you live; guaranteed endowments at 
age 65. 


The Columbus Mutual Life Insurance Co. 
580 E. Broad St., Columbus, Ohio 
C. W. Brandon, President D. E. Ball, Vice Pres. & Sec’y. 











The Three Best Sellers in Life Insurance 


Graphically Portrayed 


A Group of Graphic Folders Strongly Emphasizing 
The Main Services Performed by Life Insurance 


I. TAKING HIS PLACE 


A folder graphically demonstrating the use of Life 
Insurance in general. 


II. ANTICIPATION 
A folder illustrating the results of Long Term En- 
dowment Insurance, and the sustaining benefit of a 
Monthly Income Policy. 


III. GUARANTEEING HIS EDUCATION 
A folder graphically demonstrating the value of 
Child’s Educational Endowment insurance. 
The policies of protection involved represent the 


THREE BEST SELLERS IN LIFE INSURANCE 
and are thus illustrated by Three Four-page Folders, 
each of them teaching a separate lesson, indicating 
the value of Life Insurance on special grounds. 

The leaflets, above mentioned, as a series, are 
valuable for companies and general agents to place 
in the hands of their agents as three serial canvassing 
documents, but may be circulated separately. 


These three graphic folders are now in press. Write 
for prices. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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The territory directly served by the powsceall 
Home Office at Des Moines is one of California 
the largest and most progressive sec- on 
tions of rural America, whose per Idaho 
capita wealth is $4,274.00 and general Illinois 
conditions most favorable. In this a 
state are wonderful sales opportu- Kansas 
nities for enterprising salesmen who Kentucky 
wish to increase their earning ability oe 
and can easily do so with the N ational Nebraska 
Life’s popular form of low cost policies, New Mexico 
which enable thtm “to sell more in- — 
ylvania 
surance to more people. So. Dakota 
: . Texas 
Write for further particulars. Washington 
Wyoming 
‘National Life A lati 
‘National Life Association 
Des Moines, Iowa Top Contracts 
Available 
—————THERE !S ONLY ONE NATIONAL LIFE ASSOCIATION 























Field Annuals 


Insurance Directories 


for 


*Greater New York 
{New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. 











Oct 


rials 
ting. 
Al 
age | 
sO W 
recep 
to be 
lobbi 
In al 
wher 
lessl; 
in A 
fire 
been 
mena 
Th 
as I | 
ina 
uting 
in th 
child! 
requi 
ities, 
ness 
leon 
bor f 
and © 
its it 
Th 
and 
effect 
fire 1 
York 


Th 
of tl 
Alex: 
as it 
satis 
the 1 
the 
made 
comn 
tions 
gest. 

Th 
be pr 
ing s 
thoro 
autho 
give 
the ¢ 

By 
exch 
with 
meml 
Asso 
of ev 
mem! 

Th 
fully 
has t 
Ciatio 
take 
a cor 
ing t 























ur . 
Sday October I, 1925 TH EB SPECT ATOR Miscellaneous Insurance 
—— 
ero, Observations in the Old World 
(Concluded from page 17) 9 
“~ icall f mat 
h practica every one of mature . : ; ee Te , 
ing — - the lta countries, they do In a former issue of THe Spectator, refer- edly in furthering the distribution of the Fire 
age § ; ence was made to the widespread public de- Index, the best interests of insurance would 


so with the greatest precaution, and stationary 
receptacles for matches and cigarette butts are 
‘ife to be found everywhere, in smoking rooms, in 
lobbies, at the entrance to the elevators, etc. 


be served to advantage. This is obvious from 

the opinions of the many policyholders who 

testify to the usefulness of this publication. 
Leaders in the fire insurance business have 


mand for the Fire Insurance Pocket Index and 
a sample list of various classes of policyhold- 
ers, subscribers to that publication, was printed. 
The list included railroads, national banks, 


In all my travels, I did not see a single case 
where a lighted cigarette or match was care- 


savings banks, trust companies, building and 
loan associations, private bankers and _ stock- 


long maintained that the public should be edu- 


cated as to the narrow margin of profit in 


= lessly tossed away as is the common practice th 
ra in America. The mere mention of the word brokers, mranufacturers, contractors, lawyers, such underwriting, and the real facts are fully 
fre causes the foreigner to shudder, as he has merchants, mortgage companies, auditors, in- demonstrated by the Fire Index. The Spec- 
heen trained to respect and fear this great Vestment companies, general publishers, public tator Company has on file a number of letters 
of menace. officials, credit-rating institutions, and many from property owners and policyholders who 
The moral hazard, as we know it, as far other important businesses. appreciate the value of the Fire Index as a 
as I have been able to observe, except, perhaps, Many fire insurance companies, agents, gen- work of reference, and state that they use this 
in a few of the larger cities, is not a contrib- eral agents and brokers widely and wisely dis- publication daily in the conduct of their busi- 
yE uting factor to the fire problem. The people tribute the Fire Insurance Pocket Index so as_ ness. One of these letters is presented below, 
rs, i the countries visited have been taught from © reach thousands of customers. If all the and others will appear in THe Specrator from 
ng childhood that a fire is a serious thing, which companies could be persuaded to act concert- time to time. 
required a complete investigation by the author- 
re ities, who must be satisfied that no careless- LEWIS &- Co. 
ce ness as to the cause existed. The Code Napo- ater 
ag leon requires that the fire damage to a neigh- 2 a SS 
bor must be paid for by the responsible party, 
te and this law is as strong to-day as it was at HARTFORD, Conn. May 21, 1925 


ML? 








its inception. 

The almost total absence of moral hazard, 
and with a personal responsibility law in 
effect, must make the life of the Old World 
fire underwriter, as compared with the New 
York City fire underwriters, a bed of roses. 


Louisiana Society Meets 

The attendance at the Mid-Year Conference 
of the Louisiana Insurance Society, held in 
Alexandria recently was not as_ large 
as it should have been, but was nevertheless 
satisfactory. In providing for an increase in 
the membership of the executive committee, 
the presidents of all local exchanges were 
made ex-officio members and the executive 
committee empowered to make such other addi- 
tions as the committee’s discretion might sug- 
gest. 

The subject of the legislation which should 
he prepared for consideration at the forthcom- 
ing session of the General Assembly was very 
thoroughly discussed and the president was 
authorized to appoint a committee of five to 
give the matter intensive study and report to 
the executive committee at an early date. 

By resolution unanimously adopted the local 
exchanges were “requested to affiliate closely 
with the State Association and urge upon the 
members the value of membership in the State 
Association, looking forward to the inclusion 
of every member of every local exchange as a 
member of the State Association.” 

The 20 per cent flat commission was very 
fully discussed. The president reported what 
has been done in this connection by the Asso- 
ciation and recommended that the Association 
take no further action “as it would appear that 
a considerable number of companies were will- 
ing to pay this rate of commission and that 


The Spectator Company, 
155 William Street, 
New York City, N. Y. 


Gentlemen 5= 


Replying to your letter of May 15th, we take 
pleasure in advising you, that your chart, embodying 
comprehensive statistics relating to Insurance 
Companies, is constantly used by our Insurance Stock 


Department. 


We find the chart qu 


JSL:0 











the agent could select his own method for his 
agency better than could the Association.” 

President Geo. A. Petrie was elected dele- 
gate to the national convention at Kansas City, 
with J. L. Wasey, of Lake Charles, as alter- 
nate. 

M. J. Hartson, of New Orleans, offered a 
resolution commending the officers of the Asso- 
ciation for their excellent work in advancing 
its progress. The resolution was adopted. 

O’Hacerrty. 


Blue Goose Publicity Committee 
The publicity committee of the Ancient and 
Honorable Order of the Blue Goose, as ap- 
pointed by Most Loyal Gander Prior, consists 
of the following: W. W. Mack, chairman, 
and E. W. Roberts, Clarence Axman, W. S. 
Crawford and E. V. Sullivan. 
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Life Members Hold Dinner Meeting 

The Society of Life Members of the Fire 
Underwriters Association of the Northwest 
announces that its sixteenth annual dinner meet- 
ing will be held on Wednesday evening, October 
14, at the Mid-Day Club, 70 West Monroe 
street, Chicago, at six-thirty. Everyone in the 
vicinity is urged to attend as fourteen new 
members have been invited to attend. 


New Mutual Organized 

The National Auto Owners Mutual Assur- 
ance, Inc., of Dayton, Ohio, is a newly organ- 
ized mutual automobile insurance company 
which will write full coverage auto insurance 
only. The new concern took over the Ohio 
business of the National Automobile of In- 
dianapolis, a reciprocal, when that organiza- 
Alexandria on September 18 was not as large 
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Prominent Agents and Brokers 


Actuarial 


Actuarial 








LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 
Fidelity Phenix Fire United States Fire National Fire of 
of New York of New York Hartford 
Automobile of Hart- National Liberty of New Amsterdam 


‘ord ew Yor Casualty Co. 
Standard of New State of Penn. Indemnity Company 
York Stuyvesant of New of America 


0 
National Union of York 
Pittsburgh BROKERS’ LINES SOLICITED 




















Actuarial 








Established 1865 by David Parks Fackler 
EDWARDB. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


50 BROAD STREET NEW YORK 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 
Reorganization. 


75 Fulton Street New York 





COPELAND and COTHRAN 
CONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 








FREDERIC S. WITHINGTON 


F.A.1.A. 


CONSULTING ACTUARY 


Midland Life Building 
Armour Blvd. & Main St., Kansas City, Mo. 











L.A. GLOVER & co. | 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 








Conservation Specialists 





The Otis Hann Company, Inc. 
‘‘Life Insurance Service’’ 
10 So. La Salle St. Chicago, III. 


References Covering Past 23 Years 














JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 

LIFE INSURANCE—Ordinary, Intermediate, 

roup, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 

Cable Address: Gertract, New York 


165 BROADWAY NEW YORK CITY 


SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 

















Adjuster 








E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 








A. SIGTENHORST, F.A.L.A. 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 














FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Indianapolis, Ind. 
Des Moines, lowa 


Hume Mansur Bldg. 
Royal Union Bldg. 











T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA. 





SANBORN & SLOAN, Ltd. 


AUTOMOBILE INSURANCE 
ADJUSTERS 


Anywhere in Province of Ontario, Canada 





401 ROYAL BANK BLDG., TORONTO, ONT. 














Statisticians 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 











ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 
sirable. 


Phone: JOHN 1090 
50 John St. New York City 
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The Increasing Deaths from Appendicitis 


By FrepertcK L. Horrman, LL.D., 


Consulting Statistician, The Prudential Insurance Company of America 


In probably no branch of surgery has greater 
actual progress been made during recent years 
than in the successful treatment of acute and 
chronic appendicitis. Operations for this 
disease are now rarely fatal except in advanced 
or neglected cases, while in others the outcome 
as a rule is entirely satisfactory. The surgi- 
cal death rate is generally given as about 2 
per cent, which is seldom reached in early 
cases, while often exceeded in delayed cases. 
It admits of no serious doubt that many thou- 
sands of lives are now saved during the course 
of a year as a result of this triumph of mod- 
ern surgery. Yet, regardless of this process of 
life saving, the appendicitis death rate con- 
tinues to increase and during 1922-24 reached 
the highest point on record. since 1910. It has, 
therefore, seemed worth-while to examine the 
facts with some thoroughness and the follow- 
ing statement may be considered a fairly com- 
plete resumé of this disease during recent 
years. 

I shall first review the general registration 
data for the decade ending with 1920, recently 
published by the Division of Vital Statistics 
of the United States Census Bureau. In the 
registration area, appendicitis increased between 
1910-20 from a rate of 11.4 to 13.4 per 100,- 
000 of population. The rate varies consider- 
ably for different States and cities and is gen- 
erally much higher in urban than in rural sec- 
tions. How far this is the result of better di- 
agnosis and hospital treatment cannot be stated. 

In the registration cities separately consid- 
ered, the mortality rate has increased from 14.4 
mM I910 to 19.4 in 1920 per 100,000. In Cali- 
fornia the rate has increased from 10.9 to 13.0 
in Indiana front 9.6 to 12.7, in Maine from 12.4 
to 17.7, in Massachusetts from 11.0 to 11.8, in 
New York from 11.8 to 13.7, in Pennsylvania 


from 8.3 to 9.9, in Wisconsin from 10.9 to 14.9. 
These results would seem to establish a 
definite and pronounced upward trend of the 
appendicitis death rate throughout the coun- 
try, regardles of the ever-increasing number 
of successful operations. 

In the table following I have brought to- 
gether returns for 56 cities, which in 1924 had 
an approximate population of about 24,500,000: 


DEATHS FROM APPENDICITIS—1910-1924 


Death 
No. of Rate per 
Year Cities Population Deaths 100,000 
WONG ee 54 17,754,925 2,364 13.3 
BUN cxec es els 6 18,592,533 2,556 13.7 
1 ee 6 19,035,574 2,649 13.9 
RRR va a cia ars aos 58 19,715,919 2,765 14.0 
(0 a err 59 20,399,296 2,933 14.4 
| & Saar 58 20,339,026 3,012 14.5 
ee 59 21,289,799 3,163 14.9 
‘iy ae 58 21,673,834 3,112 14.4 
iC Seer 57 22,086,995 2,858 12.9 
p10 rrr 59 22,545,852 3,058 13.6 
Cee te 9 23,226,664 3,629 15.6 
iS? | eee 59 23,678,152 3,882 16.4 
Re aiaceeas ie = 59 24,129,640 3,924 16.3 
js ae 58 24,520,938 4,170 17.9 
to” See 56 24,652,137 4,189 17 


The appendicitis death rates for these cities, 
which are thoroughly representative of our 
urban population, increased from 13.3 in 1910 
to 17.0 per 100,000 in 1924. The table admits 
of no other conclusion than that the conditions 
cf life and prevailing habits, predisposing to 
appendicitis are distinctly more threatening at 
the present time than in former years. 

Appendicitis, it may be said in passing is 
unquestionably related to chronic intestinal 
stasis, which is also true, possibly, of cancer 
and diabetes. Modern dietary habits are in 
many respects, distinctly opposed to health and 
longevity and in no direction is this more evi- 
dent than in the suggestive increase in the 
mortality from appendicitis, regardless of the 
ever-incerasing number of successful opera- 


tions. 
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To facilitate the scientific study of the 
disease in its different aspects, a number of 
tables have been prepared for different periods 
of time. Table 2, for the period of five years 
ending with 1914 shows that the average death 
rate during that period was 13.9 per 100,000 
and as high as 19.2 for Denver, 20.0 for Port- 
land, Me., 35.2 for St. Louis, 20.2 for St. 
Paul and 20.0 for Spokane. 

Table 3 gives corresponding data for the 
period 1915-19, when the average rate for all 
cities had increased to 14.0 per 100,000. The 
cities which during this period showed an ex- 
cessive rate were Memphis, with a rate of 32.3 
and Salt Lake City with a rate of 33.7. Mobile 
had a rate of 27.0. 

For the year 1920 when the average rate had 
increased to 15.6 and the cities which this year 
showed excessive rates were Denver with a 
rate of 31.3, Memphis, 33.5; Portland, Me., 
37.2; Sacramento, 34.4, and Salt Lake City, 
38.5. 

For the year 1921 the average rate has 
increased to 16.4. The highest rates this year 
were: Denver, 32.5; Memphis, 33.5; Mobile, 
32.5; Salt Lake City, 33.6; San Diego, 33.0, 
and Spokane, 33.4. 

For 1922, the average rate for the period 
was 16.3. The highest rates were: Denver, 
41.5; Salt Lake City, 51.3, and Spokane, 40.6. 

For the year 1923 the highest rates were 
for Memphis, 42.0, and Spokane, 31.3. 

For the year 1924 the average rate for all 
cities was 17.0. Among the cities reporting ex- 
cessive rates during this year are: Mobile, 
34.3; Providence, 33.2; Salt Lake City, 37.7. 

If the review is extended to cities with 
extremely low rates of incidence, it will be 
found that during roro-14, Erie, Pa., reported 
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a rate of 1.8; Pueblo, Colo., 3.7; Newport, R. 
15,4:3; 

During 1910-19, the lowest rate was re- 
ported for Somerville, Mass., or 3.1, followed 
by New Bedford, Mass., with 3.3, and McKees- 
port, Pa., with 3.7. 

During 1924 the lowest rate was reported 
for Somerville, Mass., of 5.0, followed by Mil- 
waukee, Wis., with 5.6; Newton, Mass., with 
6.1, and Newport, R. I., with 6.3. 

It will be observed that in both the highest 
and lowest rates there is a fair degree of con- 
trast, for which, however, at the present time, 
no explanation can be advanced. A compre- 
hensive study of appendicitis would, unques- 
tionably prove useful. Medical discussions of 
the disease are generally limited to its strictly 
medical and surgical aspects, emphasizing 
methods of treatment, but without much ref- 
erence to underlying causative conditions. Of 
much interest also would be the clinical con- 
sideration of modern hospital experience in the 
treatment of appendicitis, with a due regard 
to the condition of the patient at the time of 
surgical operation as in the case of cancer, 
when successful results are largely controlled 
by the time factor or the previous duration of 
the disease. Fortunately, the public has been 
reasonably well educated in the supreme inr- 
portance of early and successful operative treat- 
ment but for which the mortality would un- 
questionable be much higher than it actually is. 
It needs hardly be pointed out in this connec- 
tion that improved diagnosis unquestionably has 
some bearing upon the increased death rate of 
the disease, but appendicitis was as thoroughly 
understood five or ten years ago on the part 
of the medical and general profession as it is 
to-day. Improved diagnosis cannot possibly ex- 
press the sum total of the increase indicated 
by the attached tables. 

Some suggestions have been made that would 
indicate a fair degree of correlation between 
the increasing frequency of cancer and the in- 
creasing frequency of appendicitis. The sub- 
ject as a whole bears particularly upon the 
dietary habits of the population, which during 
recent years has undergone certain profound 
and far-reaching changes, the effect of which, 
however, it is extremely difficult to measure by 
statistical returns. 


DEATH FROM APPENDICITIS IN 59 AMERICAN 
CITIES—1910-1914 














Rate per 
Population Deaths 100, 000 

rs 3,006,185 346 11.5 
Boston... .......« Satcoatu ater ere 3,437,770 543 15.8 
BTIGRENOLE . 60 5:6.6:s:0:5.0:0's 558,725 47 8.4 
RPO. F652 sasejanese: ese. +120,671 16 13.3 
MEM TRUOD sip avs sa''p' 5 erecerens 2,214,605 395 17.8 
RSMRNCTIOD oe se vie'a ols: s 010% 11,518,710 1,862 16.2 
GS A See 3'078,940 375 12.2 
DOAWROG « \6ie.0 <isio.5i0'erse' $385,737 54 14.0 
DOPRWET 5635. k sisws ie aie e'sie 1,111,940 214 19.2 
Detsoit..<...<:. sieiehens 2,969,100 288 9.7 
SEIED choc sc scaccvess Voie arsine nies 364,675 66 1.8 
uO eee 596,385 22 sd 
Grand Rapids.......... 591,455 91 15.4 
pete er eee 541,395 48 8.9 
PLAWEERIN 6.06.5 6.006056 0 232,025 39 16.8 
poe | a ee 290,425 23 7.9 
Jacksonville........... §327,615 34 10.4 
SS oS ae 7556,477 57 10.2 
TOS ANGEIES......0.05.0:0006:5 1,568,068 136 68.7 
St Seer race 538,310 35 6.5 
eee eer er 456,680 43 9.4 
McKeesport........... 217,660 16 7.4 
DOT 5. 5a ate: sate oi stove tere 226,719 16 7.1 
Manchester... 0.6 0:s:0.0:60% 359,285 28 7.8 
LESS 1 Err oe 691,435 127 18.4 
Milwaukee...........- 1,963,710 204 10.4 
Minneapolis........... 1,595,220 284 17.8 
LES 6 Sa ae nari te emer 266,965 72 27.0 
POW ETA soso 6.5.5: *\0lerece.0 1,809, "684 184 10.2 
New. Bedford . «<< 0.00.0 510,180 28 5.5 
OW FLAVOR 6.65.5 <o.0.o:0 5:08 701,370 iy eo 
INOWOLE 5. 5.556050: 2:0c0 016 8:8 3¢ 6 4.3 
Newton.... 16 7.3 
New York 3,237 13.1 
ee 90 14.1 
Petersburg ‘ o> “F220 
Philadelphia..........- 8,059, "300 1,016 12.6 
Portland, Me.......)..0:0s.+- 305,315 61 20.0 
Portland, Ore.........- 864,268 ¥*115 13.3 
Providence. ....scesese 1,132,885 199 17.6 
PING n Gs ooh Sees Seip arte 218,320 SB sock 
SC Pos ane eer aeers 1,181,670 171 14.5 
Sacramento... 000. 248,250 55 22.2 
oe) See eo 3,530,250 890 35.2 
Salt Lake City ccc «eves 491, "260 111 22.6 
San Diego............. 239,280 41 17.1 
San Francisco.......... 2,178,655 361 16.6 
ee ee eee 346,870 38 11.0 
coe, : Sener eae 656,185 90 13.7 
abe Se 1,092,990 221 20.2 
OS: RR ener 1,266,925 178 14.0 
SOIC OMG, oii .50'0 ws! overs’ 404,290 21 5.2 
SSO ICAIE wisis.csors 0:0) 0ce 6 er 514,660 103 20.0 
Springfield, Mass....... 492,485 72 14.6 
Springfield, Ill......... 265,865 §1 19.2 
Syracuse 725,655 94 13.0 
Tacoma.. 430,210 35 8.1 
TERRE 6.06.5 i5c.c450 8 irs 210,786 21 10.0 
Washington, D. C 1,782,750 187 10.5 

MOE os ands Gapie-s 95,318,115 13,267 13.9 


*1913 not included. 11913-1914. {1912-1914. 
§1911-1914. 


DEATHS FROM APPENDICITIS'IN 59 AMERICAN 
CITIES—1915-1919 





Rate pe 
Population Deaths 100, 0b0. 

Ut: 3,448,160 411 11.9 
errr Tr ls 3,639,445 600 16.5 
Bridgeport ais 664,700 be 25 
re ee 318,950 27 8.5 
PN oo ssy ios wine ware os 2,427,455 436 18.0 
RENO RIO 6.5 6 saieiarsrelere esararere 12,845,260 1,946 15.1 
GlOVEIANG «6.65.00 e000 ss 3 682, 415 489 13.3 
Ds cicctansaccnens 716,675 73 = #10.2 
SURE Sc pein sacns on ese 1,225,215 289 23.6 
DRIES ow wisn ease 4,302,175 774 18.0 
SREE Acco sisioe seis sie aie 432,800 79 18.3 
ERG RIVED 5 is. 5ic0:s500 9's *480, 650 41 8.5 
Grand Rapids......:0:5.6:s.0:0: 655,930 65 9.6 
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Jacksonville 


Portland, Ore. , $ 





Thursday 











Saale ste eeeesers 640,595 50 
Haverhill......... re 256,950 35 
Revie fue rann se wets +237,416 19 

414,390 67 

Re ee sca ev ers ci avasaxccere 1,449,465 145 

Los Angeles..........++ 2,553,635 299 
ee nua os he ew ke 555,285 34 
AEE rar 482,730 29 

5 A sei tateve tein aeo $135,792 5 
yess st a sare ace piSTS aL’ 239,280 24 
Manchester Se Serre 381,035 35 
Memphis........-.-++:> 771,657 249 
Milwaukee........---+> 2,178,385 178 
Minneapolis.........-- 1,800,345 428 
ci visakigee seen 289,490 64 

OEE POPC eT 1,983,946 277 
New Bedford........-- 574,120 19 
New Haven.........--- 775,520 104 
Ue GOR Pst $117,768 10 

a aicketeresetar eras te 222,23 12 

We EKG oioie.c eisicrsverece oc 26,989, ‘435 3,362 
Diiaeeis eeaate.e 665,75 p 
Petersburg... ....026s> 146,365 16 
Philadelphia..........- 8,763,800 1,071 
332,690 49 

acne 1,223,345 165 

Providence........ oe 1,169,610 197 
a NA Or 215,795 ri 
RGOCHOGUEE. occ se.5.<s osc 1,379,720 222 
Sacramento.........0+: 302,275 44 
ERIE noi 0056.5 ocsversiorese 3,753,073 608 
Oo eect 1,146,280 239 
Salt Lake City......... 557,460 188 
Base TOs s-0 0.94 o01 86 328,630 53 
San Francisco.........- 2,418,480 446 
Savanah... <<e0-<0-se 393,120 65 
GeeONIANNE 2. cise: «0914.6. bsle's 678,010 105 
Bra leeramiateinnen 1,474,475 204 
_. Melanie eieveincanete 445,065 14 
elas sesrereinicrs 109 §207,264 40 
Springfield, Nias... 3664 596,035 123 
—— Bocas cise 285,915 50 
Nalaieisercesicaom 814,280 104 

aes eRee as ee ks 466,610 42 

Nene rereretansyel- 016 567,495 75 
Washington, D.C...... 2,052, 825 249 
| Re re 108,273,673 15,203 


* 1916-1919. 41915-1918. $1915-1917. § 1915-16. 


The rates for 1920-1924 dealt with individu- 
ally have been consolidated in the usual form 
of a five-year period to avoid too extended a 
table in matter of detail. 
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LIFE 
DEATHS FROM APPENDICITIS—1920-1924 
Death 
Rate per 
Population Deaths 100,000 
Rec oa ovate eihorcers 3,890,075 488 12.5 
— Toy Sena De ear 3,841,180 677 17.6 
Bridgeport... -.---+++ 771,675 67 8.7 
Brocktong....---+++++ 343,605 32 9.3 
Buffalo......-+-seeere 2,640,300 484 18.3 
Camden....---++++eee- 609,435 93 15.3 
OS i en 14,071,800 2,592 18.4 
Cleveland. .....-.++++- 4,285,895 685 16.0 
Waylon. «+ .cp ens cee ve 808,910 122 15.1 
WSHVERS coe oi os ciearees 1,338,480 437 32.6 
iyo ho) See eee ee 5,635,230 1,006 17.9 
BiG is nce c cot ce sseeeee 500,925 97 19.4 
TARTU eR Sc cece ciel eoserncers 604,435 96 15.9 
Grand Rapids........-- 720,420 71 9.9 
Hartford.....-.-+++++5 739,780 37 11.8 
ri Ty ees crerracter 281,885 50 17.7 
RTRIRGE Ses krona *243 350 28 11.5 
Jacksonville 501,180 112 22.3 
Saety ONE... esos 1,529,140 270 17.7 
Los Angeles..........-- 3,213,115 482 15.0 
POWEM ccc.vcce +o ew sass 572,280 51 8.9 
RGU oxo cog cies trace ees 7404,928 42 10.4 
McKeesport.......---+ {48,730 15 30.8 
Malden ........-.ccevcens 251,780 25 9.9 
Manchester........+--- 402,795 58 14.4 
Memphis.......--+-++> +675,674 241 35.7 
Milwaukee.......----- 2,393,075 Ws t.2 
Minneapolis.........-- 2,005,475 494 24.6 
Mobile... <0 .cccecevce 312,020 81 26.0 
NGWOEIE. 6 « c56-0 oe perele' 2,158,215 372 17.2 
New Bedford........-- 638,035 36 5.6 
New Havel... cs ccuccae 849,670 124 14.6 
Newport....-..----++s 156,135 6 3.8 
pe Sree ee 238,310 16 6.7 
Tet TEE, ick ceca nsns 29,222,055 4,332 14.8 
DARIO onns6 cc core see oe 692,915 98 14.1 
Petersburg. . 2... cccces 163,750 34 20.8 
Philadelphia..........- 9,467,770 1,412 14.9 
Portland, Me........-- 7285,846 81 28.3 
Portland, Ore........-- 1,359,540 248 18.2 
ProviGOMce . occ ec sccces 1,206,335 295 24.5 
MCINO cs ccrewneraercewrers 313,280 31 14.5 
RGCHESECE .. 60 ones cows 1,577,785 255 16.2 
Sacramento........+++. +280,714 68 24.2 
SEAS arcs 5) ss sc0@/0ie's 3,978,900 703 17.7 
St. Paul.. 1,199,665 264 22.0 
Sale Lake City. ..c0:<0%0: 623,630 234 37.5 
Sait PIE LO io oie. e:a.0-« e706 417,990 90 21.5 
San Francisco... ...«- 2,648,290 507 19.1 
GIR: coe acne < sis:eiws 439,385 98 22.3 
GERD TONE s serie no \cie iw ore/are 699,425 91 13.0 
MN erriret Ani aes sccvnel es 1,682,055 239 14.2 
SONGE REI caso 5, <.oaso 5-0 piace 85,839 13 2.8 
CLL aera 924,685 182 34.7 
Springfield, Mass....... 699,590 114 16.3 
Sprmctield, TH. «6.6500. 305,945 52 17.0 
RUNNER 56-5. «4, 0:0. ea e005 902,895 148 16.4 
DIMMU ski g's oo nieiesco ier 503,025 52 10.3 
SBERTEOM-¢ 6:0: v0.0 oecei8.S 9-S0 625,395 87 13.9 
Washington, D.C...... 2,322,890 356 15.3 
TOUR yicio nace site. as 120,207,531 19,794 16.5 


* 1923 not included. + 1920-1923. t 1924 only. 

the present discussion a table of deaths from 
appendicitis for England and Wales which re- 
veals much lower figures than those shown to 
prevail in American cities: 


DEATHS FROM APPENDICITIS AND TYPHLITiS 
ENGLAND & WALES 


Deaths 
Per 

Male Female Total Million 
1387 1141 2528 69 
1573 1111 2684 71 
1441 1062 2503 67 
1474 1129 2603 70 
1390 1053 2443 67 
1298 1118 2416 66 
1278 1151 2429 66 
1389 1142 2531 67 
1474 1237 2711 72 
1524 1211 2735 72 
1608 1218 2826 74 





In 1923, for illustration, the English rate 
was only 7.4 per 100,000, against a rate of 
16.5 for the five-year period 1920-24 for Amer- 
ican cities combined. The entire subject of ap- 
pendicitis mortality has been admirably re- 
viewed in a recent address delivered before 
the Royal Society of Medicine, by Joseph E. 
Adams, in the British Medical Journal of April 
18, 1925. He remarks that the “incidence of 
a disease and its mortality are the two criteria 
by which the capacity of the medical profes- 
sion should be judged. To prevent, we must 
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eliminate cause. The cause or causes of ap- 
pendicitis have been a subject for both specula- 
tion and research for more than thirty years, 
but little has been established beyond the fact 
that the appendix is a dangerous possession. 
Its removal is, therefore, the surest method of 
preventing appendicitis, and the practice of re- 
moving an appendix which is to all appearances 
healthy, when the abdomen is opened for some 
other operative procedure is quite sound, pro- 
vided it does not delay matters and add to the 
difficulty of the operation in hand.” This con- 
clusion, however, is seriously questioned by 
those who have been successful in preventing 
deaths from appendicitis by medical treatment. 
Dr. Martin Edwards of Boston particularly 
has been most successful in this direction. It 
is true that no one as yet has discovered a use- 
ful function for the appendix but there are, 
nevertheless, reasons for believing that it is 
best to avoid its removal, if possible. 


FATALITY RATE IN 
APPENDICITIS Maia. GENERAL PERITONITIS 


(All Treated by Immediate Operation) 


London St. Thomas’s 
Day of Attack (230 Cases) (187 Cases) 

_ Per Cent. Per Cent. 
og Oe nr 6.6 10.6 
NE aos) oc ae wrote @Sereion ale ere 29.8 46.5 
SPMIRENS Ao. <ce Nicaea nine wads 35.6 21.3 
WRQUINENNS «wes aiecine-enens aie 13.3 9.0 
sO a ere Patience eae 6.6 5.8 
CEMSEE Ss aioccaswan ce mnidies pects 4.7 1.0 
DOMME ey same vie cimerndnccaes 1.1 3.7 


The next question which concerns the surg- 
ical profession and the public is the fatality 
rate in operations. In London hospitals the 
fatality rate has been 0.9 per cent and at St. 
Thomas’s hospital 2.3 per cent. This, how- 
ever, concerns only cases operated on during 
24 hours of onset. In cases in which treat- 
ment was prolonged beyond the first 24 hours, 
the risk has been more serious. These have 
been divided into two groups. Cases in which 
inflammability had subsided gave a fatality 


rate of 2.1 per cent at the London hospital, 
while no fatalities occurred at St. Thomas’s 
hospital. Cases which had been unsuccessfully 
delayed gave a rate of 6.4 per cent at the Lon- 
don hospital and 14 per cent at St. Thomas’s. 

The outlook becomes still more serious in 
cases in which an immediate operation was per- 
formed, particularly if the cases are differ- 
entiated according to local complications. Cases 
in which there ‘was inflammation gave a fatality 
rate of 0.9 per cent at the London hospital and 
0.8 per cent at St. Thomas's; from local peri- 
tonitis the fatality rate was 6.2 per cent at the 
London hospital and 5.2 per cent at St. 
Thomas’s; fronr local abscess the fatality rate 
is given as 4.6 per cent at the London hospital 
and 4.2 per cent at St. Thomas’s Cases of 
general peritonitis result in the highest fatal- 
ity rate or respectively 20.5 per cent for the 
London hospital and 20.4 per cent. for St. 
Thomas's. Combining all of these cases into 
one group it appears that the fatality rate was 
5.8 per cent for the London hospital and 8.4 
per cent for St. Thomas’s. This is better illus- 
trated by the following table in which the fatal- 
ity rate is given for general peritonitis cases 
according to the day of attack. 

Dr. Adams in this connection states that “TI 
think I shall find general agreement when I 
say that there are three main groups of acute 
appendicitis viewed from the clinical aspect. 
There is one where the disease is limited to the 
appendix, characterized by local pain, local 
tenderness and usually hyperaesthesia of the 
skin. To the second variety the old-fashioned 
name of ‘perityphilitis’ might still be applied, 
for the infection has passed beyond the con- 
fines of the appendix which itself is often 
gangrenous and usually perforated. The third 
main class is that where there is widespread 
inflammation, diffuse rigidity of the abdominal 


(Concluded on page 38) 
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CAPITAL, $2,450,000.00 
ASSETS, $8,358,829.72 SURPLUS TO POLICYHOLDERS, $3,468,675.94 


Union Inpemniry 
ess. Gompany oot Main ana 


New Orleans New York 











Atlantic Life Insurance Company 
RICHMOND, VIRGINIA 


General Agency openings available in: 


West Virginia Kentucky 

Alabama Georgia 

Michigan Texas 
North Carolina 


Assets more than $13,000,000 
HONESTY IS THE BEST POLICY 











Equitable Life Insurance Company 


of the District of Columbia 
ORDINARY AND INDUSTRIAL 


Established in the District of Columbia, West Virginia, Ohio and 
aware 


President é ; . - . y HENRY P. BLAIR 
Vice Pre.:dent ‘ JOSEPH SANDERS 
2nd Vice President (Agency Supervisor) . : WILLIAM A. og ee 
Secretary : a : ALLEN C. RE 
Actuary ° > ‘ . GILBERT A. CLARE 


Main Office, 816 {4th Street, N Ww. WASHINGTON, D. C. 


Rockford Life 
Insurance Company 


WANTS MORE 
SALESMEN 


Home Office: Rockford Trust Building 





Good Openings for Representatives in 
Illinois, Minnesota, Iowa, Ohio, Indiana and Michigan 


Apply Francis L. Brown, Vice Pres.-Secretary 























MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 
and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experience 
and conspicuous success. 


THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


DANIEL BOONE, Jr., President JOHN M. SMULLIN. Secretary 








The CONTINENTAL grew to be a leader 
because of the determination of its agents 
to succeed. 


We Offer Casualty and Surety facil- 
ities to wide-awake agents. Our 
Accident, Health, and Non-Cancel- 
lable policies will help you succeed. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, Pres. 
910 S. Michigan Ave. CHICAGO 





work, will find it to their advantage to 











MEN 
WHO 
THINK 


they are built for speed and endurance 
and can qualify for general or state agency 


communicate with 











Casualty Insurance Fidelity and Surety Bonds 











THE LIBERTY LIFE 
INSURANCE COMPANY 


Liberty Life Building, 


Topeka, Kansas. 
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The Prosperous Agent 


Skill 

It has often been said by life underwriters 
that their success has been due altogether to 
hard work. 

William Alexander punctures this fallacy in 
his little book “The Prosperous Agent” (The 
Spectator Company, $1.50), in which he says 
that a washerwoman may be very diligent 
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North American 
National Life 
Insurance 


Co. 


males Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President. 








A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
growth and prosperity. 1v-day, as in the 
past, the whole personnel of the Com- 
pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization. 


JOSEPH”C. BEHAN 
Superintendent of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 








but that her industry will not teach her to 
play the piano; and that a college professor 
may be very diligent in teaching mathematics 
but will not thereby learn how to drive an 
automobile. 

The work of the busiest people often does 
more harm then good. 

The value of all work depends on its char- 
acter—the skill with which it is done. 

This is eminently true of the work of the 
insurance salesman. If he blunders he will 
fail. If he is skilfull he will succeed. 

The aim of “The Prosperous Agent” 
to advocate industry—that goes without say- 
ing—but to teach expertness. 

And the salesman who reads this book will 
gain expertness. He will gain in efficiency and 
skill, with the result that his failures will be 
few and his triumphs many. 

No insurance salesman can read this book 
with attention without gaining knowledee that 
will increase his skill, add to his power, and 
put money in his pocket. 


is not 


The Annuitant 

Marvin Mobley, who made the sketch here- 
with, states that it was drawn from life—that 
the annuitant is “actually nearly a hundred and 
may be seen at his soda-pop store any day in 
the week. He is totaily deaf but is otherwise 
an unimpaired risk. Somehow we think he is 
unusually spry when he sprints down to the 
postoffice after his monthly check.” 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 
$3,483,201.42 on Deposit with the 
Indiana Insurance Department 


$375,907.67 Surplus Protection to 


Policyholders 


$40,000,000.00 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


Insurance in_ force 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS, MICHIGAN. 
ARKANSAS, TENNESSEE, ‘TEXAS AND 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 














ATTENTION 


One of the primary objects 
of this Company is to extend 
genuine cooperation to its 
agents. Experience has taught 
us such a method is profitable 
because it promotes good 
fellowship and enthusiasm for 
a common cause, and induces 
loyalty to it. We want more 
Field Men and General Agents 
for Illinois and Indiana. Ref- 
erence required. Write. 


A. E. JOHNSON, Asst. to Pres. 


CHICAGO NATIONAL 
LIFE INSURANCE Co. 
202 So. State St. Suite 314-324 


Chicago, Illinois 
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NEW POLICY 





Disability Benefits of 
$15.00 per $1,000.00 
Waiver of Premium 


Broader Double 
Indemnity Clause 


Loans at end 
of 2nd year. 


The 
Manhattan Life 


Insurance Co. 
of New York 
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Training Life Insurance Salesmen 


By H. P. GrAvENGAARD 
Manager, Sales Training Department, 7Etna Life Insurance Company 


When we talk about a “born” salesman we 
really mean that the man has a pleasing per- 
sonality and that he is a good mixer. You 
general agents know a great many of such 
men. Perhaps you have some in your organi- 
zation—men who could find many willing lis- 
teners but few buyers. These men have per- 
sonality but they lack training. They know 
that life insurance is a good thing, but they 
cannot analyze a prospect’s needs and show 
how the possession of life insurance guaran- 
tees the fulfillment of his plans. 

Training gives personality a chance. More 
success will come to an agent of little person- 
ality but with ability to use it properly be- 
cause he has been trained, than to the magnetic 
fellow who doesn’t know how to utilize these 
qualities properly because he has not been 
trained to render scientific life insurance ser- 
vice. Knowledge is power. It makes person- 
ality convincing. 

It isn’t difficult to master the methods in a 
class-room, but the moment one is face to face 
with a real live prospect, all the things learned 
often vanish. The setting is a new one. The 
agent is no longer in the land of make-believe, 
but in the world of reality. It takes time to 
acclimate, but when finally this is accomplished 
he feels at home in the real environment. 

I have met many agents who have learned 
to sell life insurance by going out and selling 
policies. They become successful, too, quite 
frequently. Yet at best they obtain a certain 
skill in making a sales and a knack of meeting 
all sorts of sales conditions, but they don’t 
know the science of selling. They have as 
much chance of winning against a scientific 
salesman as the self-taught golfer against an 
expert. 

Clever wit and hunches are all right in their 
way, but these alone will not make an agent’s 
quota. Faith in the service ot life insurance; 
a comprehensive knowledge of human needs; 
a knowledge of the psychology of selling; a 
thorough knowledge of the company’s policies, 
and its ability to cover human needs; a list of 
clarifying answers to such objections that may 
be made against the proposition; a_ well- 
ordered sales campaign—such things as these 
are phases of scientific selling which will help 
an agent over rough places much more effec- 
tively than any spur of the moment thought. 

From now on there will be less and less buy- 
ing of insurance on mere friendship, and more 
and more buying on conviction. Our agents 
will be compelled to use their brains, and their 
success will depend more on how well they 
use them than on how well they use their feet. 

A definite selling talk teaches the quickest 
and easiest method of making the approach, 


From an address delivered recently at a general 
agents’ conference of the Attna Life Insurance Com- 
pany at Poland Springs, Me. 
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getting the attention, arousing interest, pro. 
ducing conviction, creating desire, producing 
resolve, answering all conceivable objections 
and closing the sale. 

At the present time there is a definite trend 
among life underwriters toward selling if. 
insurance on the program method. 

The man who adopts this analytical method 
of finding the life insurance needs of his Pros- 
pect will increase his business tremendously, 
because he will gain a reputation for scientific 
methods. 


New Books to Be Issued 

It is announced that F. S. Crofts, who was 
formerly with Harper & Bros. for five years 
as manager of their textbook department, dur- 
ing which time the Harper Insurance Library 
was issued, has left Harper & Bros, and 
founded the firm of F. S. Crofts & Co, N.Y, 
Preliminary announcement has been made of 
the publication by this firm of the Interna- 
tional Life Underwriters Library, which wil 
be composed of eight books, whose titles and 
authors are to be as follows: Co-operation of 
Life Insurance and Trust Companies, by 
Edward A. Woods and Alexander C. Robin- 
son; Shall I Become a Life Insurance Man?, 
by Hugh D. Hart; Selling Business Insurance, 
by Charles J. Rockwell; Selling Life Insurance, 
by Charles J. Rockwell; Twenty-Five Unique 
Methods of Selling Life Insurance, by J. 
Stanley Edwards; Selling Programme Insur- 
ance, by J. E. Bragg; Mental Attitude, by M. 
B. Oakes; Publicity Methods for the Life Un- 
derwriter, by Arthur H. Reddall. 


Heads Equitable of Iowa Agency 
G. S. Cannon has been placed in charge of 
the new general agency being opened at Bul- 
falo, N. Y., by the Equitable Life Insurance 
Company of Iowa. 





In the States of 


Illinois, Michigan, 
Ohio and Missouri 


If You Can Interest Us, 
We Can Interest You. 
Let’s Talk It Over? 


Age Limit:—3 months to 60 
years. Plan:—Ordinary. Non- 
Participating. 


Providers Life 


Assurance Co. 
1530-32 N. Robey, 
Chicago, IIl. 


J. J. DUBOURG, Agency Manager. 
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LIFE 
Stephen M. Babbit 
President 
HUTCHINSON KANSAS 

















The Job Blue-Print 

“What is a clerk?” A clerk is a clerk, of 
course. But that doesn’t mean much to the 
progressive employment or personnel manager. 

How several companies establish specifica- 
tions for every job in their organizations is 
described in “The Job Blue-Prini,” Personnel 
Leaflet No. 5, just published by the Policy- 
holders Service Bureau of the Metropolitan 
Life of New York. These specifications cover 
titles, duties, working conditions, qualifications 
necessary and lines of promotion. Such job 
blue-prints or specifications assist the employ- 
ment manager to select applicants, furnish a 
basis for rates of pay, establish definite lines 
of promotion, help to measure the efficiency of 
each employee and facilitate improvements of 
operations and processes. Any executive may 
obtain a copy of the leaflet without obligation, 
by writing direct to the Policyholders Service 
Bureau. 


Provident Life Agents Meet 
The General Agents Association of the Prov- 
ident Mutual Life Insurance Company held its 
meeting last week at the home office at Phila. 


W. H. Painter Writes on Life Insurance 

W. H. Painter, secretary-treasurer of the 
United Fidelity Life Insurance Company, Dal- 
las, Tex., is now engaged in writing a series 
of articles upon life insurance and its develop- 


ment in Texas, which are being published | 


periodically in the Dallas Times-Herald. From 


THE SPECTAIOCN 





INSURANCE EDUCATIONAL SECTION 


one of Mr. Painter’s recent articles we quote 
the following: 

“To undertake to measure the life insurance 
industry of the United States in dollars and 
cents the figures become so large as to be be- 
yond comparison with anything less than the 
national debts, about which so much is being 
said and written today, but when you learn 
that this institution of legal reserve life insur- 
ance is made up of some 55,000,000 people, in- 
sured for a total cf $65,000,000,000 in 300 com- 
panies, which hold in trust for these policy- 
holders total assets of over $10,000,000, you 
begin to appreciate the magnitude of this eco- 
nomic structure. Over 200,000 field agents are 
employed in soliciting insurance, and yet it 
would be safe to say that not one-tenth of this 
great group of policyholders has adequate life 
insurance protection.” 


Spencer B. Apple Writes 105 Applications 
in One Day 

By writing 105 applications for life insur- 

ance in one day, Spencer B. Apple, representa- 

tive of The Travelers Insurance Company at 

Baxter Springs, Kan., claims the world’s rec- 





SpeNcER B. APPLE 


ord for achievements. Mr. Apple employed 
one and one-half working days and two and 
one-half holidays in preparation for his work. 
He began canvassing on the days of the at- 
tempt at four o’clock in the morning and con- 

















One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $5,000,000. In- 
surance in force $116,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 20 States. 
territory write today. 


For 


AGENCY DEPARTMENT 











tinued throughout the day, although the tem- 
perature was about 100 degrees. Mr. Apple 
has been with the Travelers only since May 1 
and his insurance experience extends over only 
one year. Prior to entering the insurance 
business he was a superintendent of schools. 


Accepts Plans for New Home Office 
Structure 

BAttimore, Mp., September 26—The Mutual 
Life of Maryland has accepted plans for its 
new $800,000 home office building in Baltimore 
on the site, at Charles and Chase streets, oppo- 
site the Hotel Belvedere, which was acquired 
a year or so ago. The lot is 133 by 185 feet, 
but the first unit of the building will cover 70 
by 175 feet. The building will be five stories 
high. The plans provide for large columms 
along both sides, 48 feet high and six feet in 
diameter. The top floor wili house a cafe- 
teria and assembly room. 








EDMUND P. MELSON, President 


SPECIAL FEATURES ABOUT CONTINENTAL POLICIES THAT OFFER 


A WIDER FIELD - - INCREASED OPPORTUNITIES 


Age limits 8 to 65 

Major surgical operation benefits. 

Loan values at end of first year under most forms 

Annual dividends on certain policies issued at non-participating rates. 

Unexcelled underwriting service for sub-standard policies. 
accepts approximately 95% of all cases submitted. 


CONTINENTAL LIFE INSURANCE COMPANY 


ST. LOUIS, MISSOURI 


The Company now 


P. M. HARPER, Vice President 
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FIRE AND CASUALTY EDUCATIONAL SECTION 


Appendicitis Death Rate 
(Concluded from page 33) 


wall, very little respiratory excursion, and an 
anxious expression on the face of the patient. 
In this last type general peritonitis may be in- 
ferred.” 

The conclusion is held that in the first-class 
a death rate of one or less than 1 per cent 
may be expected. Hence, it is extremely im- 
portant in appendicitis as in cancer that the 
earliest possible treatment be given. To an in- 
creasing extent the general public is being 
familiarized with the facts of the situation and 
it is to-day rare to meet with a refusal to un- 
dergo an operation for appendicitis largely 
because of the low fatality rate which prevails 
in well-managed clinics. Dr. Jones points out 
that some I5 or 20 years ago the fatality rate 
of St. Thomas’s hospital in peritonitis cases 
was as high as 70 per cent, whereas now it is 
29 per cent and 20 per cent at the London hos- 
pital. The proportion of appendicitis cases at 
the London hospital complicated by peritonitis 
is 13 per cent and at St. Thomas’s 20 per cent. 
No two hospitals are strictly comparable in 
view of the differences of the conditions of the 
patients admitted, but the rule may be laid 
down that except in moribund cases, the fatal- 
ity rate in surgical appendicitis at the present 
time rarely exceeds 2 per cent. 

According to an editorial in the British 
Medical Journal of April 18, 1925, “it is evi- 
dently within our power to lower the death 
rate by operating in all cases of appendicitis 
promptly.” Appendicitis in 1922 caused a total 


mortality of 13,229 deaths in the registration 
area equivalent to a rate of 14.2 per 100,000 
of population. For the entire continental 
United States the mortality from appendicitis 
is, therefore, at the present time certainly not 
less than 15,000 deaths per annum. The in- 
creasing death rate from appendicitis, there- 
fore, represents a disquieting condition recall- 
ing the statement of Dr. Adams that the oc- 
currences of mortality from appendicitis “are 
the two criteria by which the capacity of the 
medical profession should be judged,’ when we 
are confronted by the outstanding factors that 
the frequency of this disease has increased from 
13.3 per 100,000 in 1910 to 17.0 in 1924. At 
the present time the rate in this country is 
more than twice as high in proportion to popu- 
lation as it is in England and Wales. 


John Applegate’s Insurance 

If every married man could have the prob- 
lem of providing for his wife and children 
after his death was clearly brought home to 
him as it was to John Applegate, there would 
be much more monthly income life insurance 
written. 

In the leaflet entitled “John Applegate’s In- 
surance,” that well-known author, William T. 
Nash, tells why John Applegate rushed into 
the office of one of the life insurance com- 
panies and asked the agent to arrange his pol- 
icies so as to provide a monthly income for 
his wife and for each of his children, “so that 
no son-of-a-gun could get it away from them.” 

Applegate had often been urged to do this 


very thing, but when his sister lost all the 


money which had been left her and wag 
obliged to earn her living at the age of fifty. 
two years, he was impelled to ask his wife 
what she would do if he should die and feaye 
her forty thousand dollars in a lump sum, It 
was her answer to his question which forced 
him to believe that only income insurance 
would meet the requirements of his family, 
and which led to his immediate action to assure 
continuous income to his wife and children, 
without interruption or loss. 

Undoubtedly, this leaflet, “John Applegate's 
Insurance” is one of the most effective illys. 
trations of the necessity for and advantage of 
monthly income insurance ever written, and 
every life insurance company and agent will 
find it serviceable in convincing prospects of 
the desirability of income insurance. 

This leaflet, which is published by The Spec. 
tator Company, sells at ten cents per copy, 
and at the following prices in quantities: 5 
copies, $2.50; 100 copies, $4.50; 500 copies, 
$18; 1000 copies, $30; 5000 copies, $120; 10,000 
copies, $225. 


Speakers at Fall Meeting of New York 
Life Underwriters 

James Elton Bragg, vice-president of the 
Manhattan Life, and John H. Scott, general 
agent of the Home Life, will be the principal 
speakers at the first fall meeting of the Life 
Underwriters Association of New York, to be 
held at the Hotel Astor, New York city, on 
Tuesday night, October 13. 








Fieldmen Profit 
by This 


ment. 
as 3000%. 


the selling process. 


much ‘‘cold’’ canvass. 


casting their lot with us. 


three hundred men. 


man’s success. 


50 UNION SQUARE 








In 1924 The Guardian’s Prospect Bureau 
yielded an average profit to fieldmen of 
600% in commissions over their invest- 
In some sections it ran as high 


It is easy to see how the Prospect Bureau 
can be the basis of success. It shortens 
It furnishes ‘‘live’’ 
leads in adequate number. It eliminates 
ete nee a” tT) 
The Prospect Bureau is one reason why 
a good many of the better producers are 


comer, a general agent, brought with 
him an agency organization of nearly 


Let us tell you the whole story of what 
The Guardian is doing to better the field- 


T. LOUIS HANSEN, Vice President 
THE GUARDIAN LIFE INSURANCE 
COMPANY OF AMERICA 


Founded 1860 under the Laws of the State of New York 
NEWYORK 
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